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by Robert Radcliffe

In my estate career spanning 
more than two decades, I’ve 
seen so many people make the 
innocent mistake of sharing 
“too much information” 
with others about their home 
purchase or sale. Stemming 
from over-zealous sharing 
of inside details about their 
real estate endeavors, many 
homeowners and buyers have 
suffered the consequences of a 
little indiscretion. It’s not really 
anyone’s fault, because the 
truth is that buying or selling 
a home is probably one of the 
largest and exciting transactions 
most people will ever undergo 
in an entire lifetime. So it’s 
no wonder that they would 
want to talk about it to their 
friends, family, neighbors and 
colleagues. But how does one 
know where to draw the line? 

To help guide you with years 
of insight developed from 
dealing with countless clients, 
here are some suggestions 
if you are not careful about 
sharing too many details.

 
PRICE 

Though you may be 
tempted, the last thing you 
want to do is to share financial 
details with anyone except 
your very close family and a 
few close friends. By sharing 
what your bottom line when 
selling or the maximum you 
would pay for a home, you are 
opening yourself up to a host 
of vulnerabilities.

 
NEGOTIATIONS

Sometimes the negotiation 

process can take a long time and 
as the people in the transaction 
get more and more impatient 
with the back and forth cycle, 
they tend to start talking 
about what’s happening on 
the negotiation table. Imagine 
sharing with a colleague that you 
are willing to pay at least X dollars 
above the asking price but you 
want to see how low the seller 
is willing to go. Now imagine 
that the colleague happens to 
be the nephew of your buyer’s 
agent and innocently shares 
with them what he heard from 
his colleague. It happens, and 
the only way to avoid mistakes 
that can cost you your dream 
home or thousands of dollars, 
is to scale back on how much 
information you share with 
others.

 
LENGTH OF MARKETING

The longer a home is on the 
market, the more impatient 
sellers can seem to be and 

when they disclose this to 
others, it comes across as 
desperation—something that 
can be misconstrued at times 
as an opportunity for a deal 
and stand to risk appearing 
desperate and may be faced 
with unrealistic offers that end 
up wasting time for all parties 
because they heard the seller 
was frustrated, which the buyer 
thought meant desperate. 

 
Buying or selling a home 

is definitely an interesting 
process that results in a lot of 
multi-layered communications 
and complex dynamics that 
can be thrown off if not 
handled discreetly. Especially 
when it comes to offers. . 
When others learn of these 
things there is a tendency to 
want to share it with even 
more people, no matter how 
much they may be trusted. 
Remember, you can mention 
all the details you want once 

your property is off the market 
or when you are comfortably 
sitting in your new dream 
home. In the interim though, 
I strongly encourage you to 
keep things to yourself and 
your agent.  

Understanding the nuances 
of a sale is when the experience 
of a real estate agent will make 
an enormous difference for you 
with a sale or home purchase. 
With experience since 1991, 
The Radcliffe Group has 
helped over 600 clients with 
their move and we would be 
honored to assist with yours. 
Credentials and helpful real 
estate videos can be viewed 
at www.robertradcliffe.com 
or contact Robert Radcliffe 
at Sotheby’s International 
Realty in Pacific Palisades 
310-255-5454.  

Some Smart Buying and 
Selling Suggestions
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Robert Radcliffe, former Manager for the Westside office of DBL Realtors, specializes in residential sales in 
Pacific Palisades, Brentwood, Santa Monica, and Malibu. Rob is presently working at the world-wide recognized 
Sotheby’s International Realty. 

Rob is most proud of the fact that over 600 Westside families continue to refer their friends and family to him. 
With sales experience since 1991, market knowledge and multi-company agent networking, Rob offers unparal-
leled service. 

After years of being a top-producing agent (ranked in the top 1% worldwide), Rob’s results prove he has mas-
tered the systems to either find you your dream home or guarantee getting your existing home sold (ask about 
the “Guarantee Program”). He has also bought, sold and built homes for himself, bringing not only many years of 
representing clients, but also valuable experience that you can draw on throughout your transaction. 

Rob takes pride in the proven system and team he has developed to lead clients smoothly and efficiently through 
the home buying and selling process. His clients truly appreciate his direct, no-nonsense approach to doing busi-
ness. They are also impressed with the supporting team he has assembled. Their real estate expertise ensures that 
clients are constantly guided and protected throughout their entire transaction, This, in turn, allows Rob to focus 
on the important details that other agents who work alone often miss. 

Rob is conscious of the fact that the decision to buy or sell a home usually involves the entire family, and respects 
the fact that every member has his or her personal goals and expectations. 

Rob’s own goal is to establish a lasting business relationship with clients—not just for one sale, but for life. 
Chances are, you’ll buy or sell more than one home in your lifetime. Rob wants to earn your confidence with 
your first transaction and be your real estate consultant of choice—every time. 

If you’re serious about buying or selling your home, you need a consultant who is equally serious about achiev-
ing the results you expect. You deserve the very best representation. Anything less could cost you thousands of 
dollars. 

Rob has also lead agent training programs, discussed real estate issues on television and in print, and successfully 
managed real estate offices. He offers over two decades of sales experience, extensive market knowledge and a 
successful track record of multi-company agent networking. 

One of the most important financial transactions you’ll ever make needs to be handled expertly from start to 
finish.

310-255-5454

www.RobertRadcliffe.com

“I’ve worked with Robert to sell multiple homes and he has always done an effective job negotiating on my behalf and 
managing all of the component pieces to get transactions completed successfully. I value his expertise and professionalism 

and find him to be a very effective resource for handling my real estate needs.”  
– Doug Mirner

 

“We had an extremely positive experience with Robert Radcliffe and his team. We talked to a few of the local 
real estate professionals, but we were sold by Robert’s enthusiastic approach. Robert found us the 

“house of our dreams” almost immediately. The house was in a “short sale” situation, and he maneuvered the 
process perfectly. In the end, the old house was sold within a few days of the closing of the new house. We had a 

great time during the process. The move was one of the best decisions of my life.” 
– Bruce and Leslie Gifford

E x c e p t i o n a l  H o m e s  f o r  E x c e p t i o n a l  P e o p l e

WHAT PEOPLE ARE SAYING ABOUT ROBERT
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has been ranked by

as one of the top 250 sales teams in the USA

Visit :  Rober tR adcl i f fe.com
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by Stephanie O’Connell
 

M ark Cuban, the billionaire 
investor, owner of the 
Dallas Mavericks and 

mainstay of the hit show, “Shark 
Tank,” is known for his business 
savvy, work ethic and penchant 
for turning fledgling startups into 
multimillion-dollar ventures.

Before becoming a self-made 
billionaire, however, Cuban studied 
at the University of Indiana while 
running side gigs like teaching dance 
lessons and hosting disco dance 
parties. After graduating, Cuban 
held various other jobs, including 
bartending, before he transitioned 
into sales and landed a job at a Dallas 
PC software company. Following his 
natural ambition and drive, Cuban 
worked hard to drum up business and 
earn big commissions. So when he saw 
a new opportunity make a huge deal, 
her pursued it, even after the CEO 
told him not to. “I thought when I 
showed up with a $15,000 check, he’d 
be cool with it,” Cuban told Forbes. 
Instead, the CEO fired Cuban on the 
spot for insubordination.

This unpleasant encounter was the 
spark that lit Mark Cuban’s desire 
to start his own company. Right 
away, Cuban scraped together a loan 
and founded his first major business 
endeavor, MicroSolutions, at just 25 
years old. Cuban sold that business 
in 1990 for $6 million. His next 
venture, Broadcast.com, made him 
a billionaire after selling to Yahoo! 
in 1999 for $5.7 billion in stocks, 
reports CNN Money. With Mark 
Cuban’s net worth now estimated at 
$3 billion by Forbes, he has remained 
an icon of entrepreneurship and 
financial success ever since.

This business mogul also has quite 
a bit to say about fiscal responsibility 
and money management. Cuban 
is known for being outspoken and 
often shares his thoughts on personal 
finance. With a strong track record 
of self-driven financial success, it’s 
certainly advice worth considering. 

LIVE CHEAPLY SO YOU CAN 
USE RESOURCES TO PURSUE 
OPPORTUNITIES

Before his billionaire days, Cuban 

spent his early adulthood living on 
the cheap—crashing on the couch 
(or floor) with five roommates in 
Dallas and splitting the $750 rent six 
ways. In his book, “How to Win at 
the Sport of Business,” Cuban wrote:

“It doesn’t matter how you live. It 
doesn’t matter what car you drive. It 
doesn’t matter what kind of clothes 
you wear. The more you stress over 
bills, the more difficult it is to focus 
on your goals. The cheaper you can 
live, the greater your options.”

PRIORITIZE PAYING OFF DEBT 
FOR A GUARANTEED RETURN

In a 2014 interview with Business 
Insider, Cuban revealed what he 
wished he’d known about saving 
money in his 20s:

“That credit cards are the worst 
investment that you can make. That 
the money I save on interest by not 
having debt is better than any return 
I could possibly get by investing 
that money in the stock market. I 
thought I would be a stock market 
genius. Until I wasn’t. I should have 
paid off my cards every 30 days.”

Cuban not only emphasizes the 
importance of paying off of debt 
and using credit responsibly, he also 
warns against overzealous investing. 
Getting loan and credit card balances 
down to zero is a straightforward 
strategy for increased wealth that, as 
Cuban notes, requires no investment 
risk for a great return.

USE THE JOB YOU HAVE NOW 
TO GET THE JOB YOU WANT 
IN THE FUTURE

Cuban’s journey—from his 
first job selling garbage bags, to 
teaching disco, to getting fired, to 

founding a business and becoming 
a billionaire—is a reminder of 
the power of the “hustle” and the 
importance of constant growth. 
On his blog, Cuban quoted an 
interview in which he said:

“I worked jobs I didn’t like. I 
worked jobs I loved, but had no 
chance of being a career. I worked 
jobs that barely paid the rent. I 
believed that every job I took was 
really me getting paid to learn 
about a new industry.”

Every job is an opportunity to 
develop a new skill set and learn about 
a new industry, both of which can 
be leveraged for future career success 
while getting paid in the present. 

STICK TO WHAT YOU KNOW 
WHEN INVESTING

Cuban is notoriously skeptical 
of traditional financial advice 
and investment vehicles. “I create 
offbeat advice; I don’t follow it,” 
Cuban said in an interview with 
Forbes. “I rarely take third-party 
advice on my investments.”

Instead, he encourages saving 
and puts money into ventures he 
knows well—benefiting from the 
“information advantage.” While 
seeking advice from financial 
professionals can be helpful, be sure 
to build an understanding of the 
accounts and investment vehicles 
holding your assets to ensure they 
serve your best interests. Handing 
complete financial control over to 
anyone and agreeing to a strategy 
with blind trust can result in big fees 
at best, and huge losses at worst.

CULTIVATE WEALTH FOR 
YOURSELF—AND OTHERS

It’s unsurprising that as a man of 
means, Cuban is an advocate for 
cultivating wealth. But his position 
is not just about what wealth affords 
him personally, but the power it 
gives him to help others. In a 2011 
blog post titled “The Most Patriotic 
Thing You Can Do,” Cuban wrote:

“Being rich is a good thing. 
Not just in the obvious sense of 
benefiting you and your family, 
but in the broader sense. Profits 
are not a zero sum game. The more 
you make, the more of a financial 
impact you can have.”

Building wealth enables 
meaningful giving as much as 
meaningful living. When you have 
wealth, you’re better positioned to 
make an impact. Foster prosperity 
through the pursuit of increased 
income endeavors, investment 
growth strategies and financial 
education. In cultivating your own 
monetary success, don’t forget to 
give back to others.

USE MONEY AS A TOOL TO 
MEET YOUR GOALS

When asked if money can buy 
happiness Cuban replied, “Absolutely 
not,” reports Entrepreneur magazine. 
He continued:

“To me, success isn’t defined by 
your wallet. It’s defined by waking 
up with a smile on your face, 
knowing it’s going to be a great day. 
But, sure, money can make your 
life a whole lot easier.”

These days Cuban can basically 
buy whatever he wants, whenever 
he wants—but his happiness began 
long before by setting goals and 
accomplishing dreams, like being 
the first in his immediate family to 
graduate college. Why else would 
a man worth billions continue 
working?

Don’t count on an arbitrary 
financial threshold to hold the key 
to happiness. Money should be 
what helps you reach the goal, not 
the goal itself. Instead, work toward 
goals and dreams with concrete 
actions you can implement 
immediately.  n

© 2015. Distributed by Tribune 
Content Agency, LLC

  this month: finance | real estate market news

If you’re planning—or even just 
dreaming—of buying your first home, a 
few tips and trends may prove intriguing.

According to the National Association 
of Realtors, home prices are up and 
accelerating because there are more buyers 
than homes for sale.

Here are three tips for first-time buyers 
looking to purchase in this seller’s market:

Know your budget and stay within it: 
Before you start shopping, find out what 
you can afford with a preapproval from 
a lender so you know how much money 
you can borrow. When determining your 
budget, consider the other costs of home 
ownership, including taxes, insurance and 
utilities.

When listings are scarce, home prices 
tend to rise as bidding wars drive them 
higher. Don’t get caught up competing 
against other buyers and counteroffering 
above what you can comfortably afford. 
Winning a bidding war could feel like 
losing if you end up spending above your 
means. Stay patient and walk away if the 
price surpasses your budget.

Identify needs versus wants: No home is 
perfect and many people have to compromise 
on features when buying an existing home. 
At the same time, you don’t want to end up 
settling for a house you don’t love.

Separate and maintain your focus on 
what you really want in a home against 
what you can live with (or without). A 
home in a certain school district or close 
to your job most likely falls into the former 
while a kitchen with a fancy backsplash is 
something you can add at a later date.

Work with a Realtor who knows 
the area: When housing supply is tight, 
an attractively priced home will likely 
draw multiple offers. Find a Realtor with 
experience serving clients in your desired 
area. He or she can provide invaluable 
market information, including how fast 
homes are selling and for what price. A 
Realtor can also help you with a negotiation 
strategy to make your offer stand out. 

Buying a home is arguably the most 
important financial decision you’ll make 
in your life. Working with a Realtor and 
following this advice can give you the 
advantage you need.   n

© 2015, NAPSI

Saving Money in 
a Seller’s Market:

THREE TIPS
6 Things Mark Cuban Says You Should 

Do With YOUR MONEY in 2015



5

Publisher
Robert Radcliffe

The Radcliffe 
Group

Sotheby’s 
International Realty

310-255-5454

www.RobertRadcliffe.com

6427 Busch Blvd. Columbus, OH 43229
877.872.3080 • www.DiscoverPubs.com

Sudoku, Scrabble, Pet World, 
Wolfgang Puck’s Kitchen, etc. distributed by  

Tribune News Services.     

© Copyright 2015 by  
Discover Custom Publications, Inc.

All rights reserved.

by Nara Schoenberg

De c l u t t e r i n g — a s 
embodied in the 
quirky Japanese 

import “The Life-Changing 
Magic of Tidying Up”—is the 
self-help topic that’s burning up 
the best-seller lists. And while 
cleaning consultant Marie 
Kondo’s minimalist manifesto 
is a phenomenon unto itself, 
with Twitter testimonials 
(#tidying, #konmari) and 
hundreds of YouTube videos, 
it’s also part of a broader societal 
cleaning spree. Your friends 
and neighbors are accepting 
the 40 Bags in 40 Days clutter-
removal challenge, listening 
to TreeHugger.com founder 
Graham Hill’s TED Talk (“Less 
Stuff, More Happiness,” with 
2.7 million views and counting), 
posting photos of vanquished 
junk on Instagram, and 
snapping up popular get-rid-
of-it guides targeting dieters 
Lose the Clutter, Lose the Weight: 
The Six-Week Total-Life Slim 
Down, minimalists The Joy of 
Less” and Christians Clutter 
Free: Quick and Easy Steps to 
Simplifying Your Space.

“The whole decluttering 
thing is a huge trend right 
now,” says Kristin Collins, 
40, of Raleigh, N.C., who has 
been on a self-described clutter 
reduction “bender” for the last 
few years. “It’s what everyone’s 
talking about.”

How did decluttering rise 
through the ranks of the 
American self-improvement 
agenda? Part of the answer, 
experts say, is that we simply 
have more stuff than we used 

to - and our junk drawers are 
getting fuller all the time.

In a pioneering 2001-2005 
University of California at 
Los Angeles study that sent 
researchers into the homes 
of 32 middle-class families 
to carefully chronicle their 
possessions, researchers found 
refrigerators covered with 
magnets, photos, calendars, 
memos and kids’ art; common 
spaces full of toys; shelves 
stuffed to overflowing with 
DVDs, books and mementos; 
and garages so full of boxes, 
bins and rejected furniture that 
there was no room left for cars.

“One thing that was really 
striking to everybody that 
worked on this study was 
just how much of a clutter 
crisis our families are facing 
right now,” says Darby Saxbe, 
now an assistant professor of 
psychology at the University 
of Southern California. “They 
were surrounded by stuff to 
the point where it seemed 
emotionally and physically 
stressful and taxing for them.”

Saxbe traces the clutter 
buildup, in part, to 
unprecedented access to deeply 
discounted consumer goods. 
“We’ve got Wal-Mart, where 
you can buy anything for $10, 
and we’ve become used to this 
very acquisitive style, where if 
you can’t find your stapler, you 
just go buy another stapler,” 
she says. “I was just reading the 
‘Little House on the Prairie’ 
books with my daughter, and if 
they wanted a doll, for example, 
they had to make it, and it was 
incredibly labor-intensive.”

Collins, a communications 

professional who lives with 
her husband and their 9-year-
old daughter, says that she 
doesn’t even have to purchase 
kid clutter; it comes to her.” 
Birthday parties (mean) piles 
of presents, and there’s treasure 
boxes at school, and they come 
home with all these cheap 
junky toys and goody bags, 

and then grandparents are 
shipping lots of cheap stuff 
from Wal-Mart that breaks in 
the first two weeks and scatters 
on your floor. I feel like we’re 
at a point where it’s reaching 
a critical mass and people are 
just losing their minds.”

For 12 years, she says, she 
and her husband relegated 
unused and unusable items to 
the basement: toys, furniture, 
items inherited from his 
mother.”When I would think 
of my house, I would sort of 
have a bad feeling,” Collins 
says. “I would imagine a house 

sitting on top of a trash pile. 
And also there’s this mental 
energy: You’re always thinking 
about reorganizing it.”

Collins’ basement purge 
was pre-Kondo; others have 
been motivated directly by 
the Kondo book, which was 
a best-seller in Japan and 
Germany before hitting the 

U.S. market. The book, which 
is part cleaning memoir, part 
decluttering how-to, has spent 
more than 30 weeks on The 
New York Times advice best-
seller list, including several 
months at No. 1. We learn 
that, as a girl, Kondo was 
obsessed with organizing, even 
(voluntarily) straightening her 
siblings’ rooms, and that no 
storage system or product ever 
lived up to her standards.

Finally, she hit on the 
revelation that the possessions 
themselves were the problem 
and culled them mercilessly, 

keeping only those things that 
brought her joy. She built a 
system of decluttering based 
on that insight, as well as a 
business.

The book is an intoxicating 
mix of whimsy and austerity: 
In a true Kondo household, 
every object has its place and 
is returned to it religiously 
after it is used. Kondo makes 
the remarkable—and very 
seductive—claim that no one 
who has completed her private 
tidying course, which involves 
a one-time, full-home purge, 
has rebounded into disarray. 
No one.

Kondo calls her method 
KonMari—a mashup of 
her first and last names that 
followers use as either noun or 
verb—and fans acknowledge 
that “konmariing” is not for 
the faint of heart. But they 
say the rewards are deep and 
transformative.

“This whole Marie Kondo 
thing has changed my life,” 
says Jamie Gutfreund, the chief 
marketing officer at the digital 
marketing agency Deep Focus, 
who spent much of Memorial 
Day weekend whittling down 
the excess in her family’s four-
bedroom home.

“Everybody who knows me 
right now is so tired of me 
talking about it, because I feel 
so much better,” Gutfreund 
says. “I really feel so much 
better. I (used to) lose my 
glasses every day. The whole 
thing is, you have to respect 
your items, and you have to 
put them in the places where 
they’re supposed to go. So 
now I’m putting my glasses 

where they’re supposed to go, 
and I don’t lose them—funny! 
I probably gained 20 minutes 
a day.”

There’s also an emotional 
aspect to decluttering, and 
for some a spiritual one. 
Like meditation and yoga, 
decluttering appeals to 
overscheduled Americans 
seeking calm and focus, 
Gutfreund says.

In her book, Kondo 
offers readers a vision of the 
uncluttered home as an oasis of 
calm: “I have time to experience 
bliss in my quiet space, where 
even the air feels fresh and 
clean; time to sit and sip herbal 
tea while I reflect on my day. 
Although not large, the space I 
live in is graced with only those 
things that speak to my heart. 
My lifestyle brings me joy.”

Collins doesn’t aspire to 
Kondo-level domestic order, 
but she, too, has found that 
decluttering can have an 
emotional aspect. “I am the 
opposite of a neat freak - I’ve 
always been a messy person,” 
Collins says. “But even I just 
feel a sense of calm when 
there’s not stuff piled in every 
corner of my house.”  n

© 2015 Chicago Tribune 

Tribune Content Agency, LLC

lifestyle and organizing l 

Why the Obsession to Get Rid of Stuff?
BEHIND THE ZEN OF DECLUTTERING:

by Kathryn Weber

Outdoor spaces have received a lot of attention—and 
for good reason. They give you more living 
space and enable you to enjoy your 

property more. And if you already have a patio 
or deck, you might not think there’s much 
more to do outside. But there are still 
other ways to add interest to your yard.

PERGOLAS
One of the ways you can enjoy being 

outside more is by adding an outdoor 
structure. Topping that list is a pergola, 
a structure with an open roof made of 
wooden crossbeams. With a pergola, 
it’s nice to move your party into the 
yard into an outdoor space that takes 
advantage of your garden views. A pergola 
can be as large or as small as you like, and as 
detailed as you like. If you’re handy, they can 
often be created as a weekend project.

Seating space underneath a large pergola can be 
made with easy-to-put-down gravel, crushed granite or 
mulch, or with the more formal look of poured concrete or paving 
stones. Plantings around the four corners add a green element and help 
it blend in with the yard.

Small pergolas with two posts can be added to make the entrance to 
a garden more enticing and enjoyable. They can also be used as arbors 
for flowering vines or climbing roses, or as an attractive way to hang a 
backyard swing.

GAZEBOS AND PAVILIONS
These structures also let you enjoy the great outdoors from a cozy 

retreat. Unlike pergolas, gazebos and pavilions have a solid 
roof. Wooden gazebos can be purchased premade 

and then delivered to your home or purchased 
as a kit and assembled at your home, like the 

cedar octagon gazebo available at www.
homedepot.com. There are also many 
options for gazebos made of metal 
with a covering that can be bought 
at your local home center or online 
and assembled in an afternoon, like 
the Savannah Gazebo that includes 
an insect screen available at www.
overstock.com.

If super-fast shade and outdoor 
enjoyment is what you’re looking 

for, try the LB International 12-by-
10 foot polyester pop-up gazebo from 

www.wayfair.com. You can have a garden 
structure up in minutes - and a shady spot to 

spend the afternoon.

SMALL CHANGES
Even small changes around the yard can enhance your outdoor 

spaces. Try a small arbor, such as the Gardman Charleston metal arch 
arbor (www.hayneedle.com) set over a large urn against a fence offers 
interest and a focal point in the yard.  n

© 2015 Kathryn Weber. Tribune Content Agency, LLC

Add Interest to Your Yard With    
       Outdoor Structures
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BRENTWOOD

MALIBU

SANTA MONICA

Copyright © Sotheby’s International Realty | Price Range: All | Property Types: Single Family  Data is provided courtesy of California Real Estate Technology Services and may not reflect all relevant real estate activity. Sotheby’s 
International Realty does not warrant or guarantee the accuracy of this information. It is the responsibility of any buyer or seller to verify any and all information relevant to such consumer’s real estate transaction.

BRENTWOOD
Brentwood is one of the wealthiest areas 

of Los Angeles, populated by affluent 
professionals, political figures and celebrities. 
Known for its Spanish-style homes, condos and 
traditional homes, Brentwood has prosperous 
commercial districts along each of its major 
east-west thoroughfares, Wilshire Boulevard, 
San Vicente Boulevard and Sunset Boulevard. 
The Spanish-style and traditional-style homes 
as well as the condos of Brentwood are located 
at the base of the Santa Monica Mountains. 
Brentwood was once part of the Rancho San 
Vicente y Santa Monica, a Mexican land-grant 
ranch sold off in pieces by the Sepulveda family 
after the Mexican-American War.

MALIBU
Few names can evoke visions of beach living 

and casual elegance as readily as Malibu, 
California. Embracing nearly 27 miles of 
gorgeous California coastline, Malibu has long 
been home to some of the most influential 
people in the world.

The terrain varies widely, and some of 
Malibu’s famous beaches and surf spots include 
Surfrider Beach, Zuma Beach and Le Carrillo 
Beach. Ocean-side dining, boutique shops 
and gorgeous beaches combine to create 
the unique lifestyle that exemplifies living 
in a Malibu home. Sotheby’s International 
Realty, Inc provides some breathtaking Malibu 
properties with oceanfront and spectacular 
beach views.

SANTA MONICA CONT. u 
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PACIFIC PALISADES

SANTA MONICA

Copyright © Sotheby’s International Realty | Price Range: All | Property Types: Single Family  Data is provided courtesy of California Real Estate Technology Services and may not reflect all relevant real estate activity. Sotheby’s 
International Realty does not warrant or guarantee the accuracy of this information. It is the responsibility of any buyer or seller to verify any and all information relevant to such consumer’s real estate transaction.

MALIBU BEACH

PACIFIC PALISADES
Among Los Angeles’ most desired 

neighborhoods, Pacific Palisades sits against 
a stunning backdrop with views of the Santa 
Monica mountains, the Pacific Coast, and 
several canyons that run between them. 
Pacific Palisades is home to the well-known J. 
Paul Getty Villa museum and beautiful parks 
offering sporting activities and breathtaking 
views including Topanga Canyon State Park, 
Will Rogers State Historic Park and Polo Club, 
and Rustic Canyon Park, as well as community 
events such as the annual parade and fireworks 
display. Pacific Palisades offers sophisticated 
traditional estates, dramatic architectural 
residences, custom-built properties and 
inviting homes close to Palisades Village.

SANTA MONICA
Santa Monica offers more than simply a home. 

There are fishing and yacht clubs and exquisite 
fine dining right in your own backyard. Santa 
Monica is located on the Westside of Los 
Angeles and is comprised of 8.3 square miles 
of vibrant commercial districts, neighboring 
residential communities and a terrific public 
school system. Centered on three miles of 
wide, white, sandy beaches, Santa Monica has 
become a popular international destination, 
with many attractions such as The Santa Monica 
pier, Third Street Promenade, Main Street, and 
the ultra chic Montana Avenue.

MALIBU BEACH
Where the majestic Pacific meets golden 

sands, Malibu Beach is conveniently located 
within short drives of Santa Monica, Beverly 
Hills and Los Angeles International Airport. 
The area’s beachfront properties, vineyards and 
ranches are the destination for some of the most 
influential people, seeking a unique supply of 
Malibu Beach real estate. Malibu Beach offers 
the best of the best, from luxurious beachfront 
properties on the sand to extraordinary estates, 
mansions, vineyards, and ranches on the bluffs 
overlooking the Pacific Ocean and lining the 
hillsides with views of the Channel Islands 
offshore.
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EXCEPTIONAL HOMES FOR EXCEPTIONAL PEOPLE

Welcome to the 24 hour guard gated community of 
one of Malibu’s most prestigious neighborhoods—
famed Serra Retreat. Stroll to movie theatres, 
restaurants and the posh boutiques at Cross Creek 
or enjoy the breathtaking views and gardens of 
the St. Francis Monastery. Walk to the nostalgic 
surf capital of the world, Surf Rider Beach or to the 
Malibu Pier. Listen to the croaking frogs at night or 
gaze at the crossing deer in the day—there is no 
other place like Serra Retreat.

 Newly built farm-style Cape Cod home designed 
by Doug Burdge in an absolute breathtaking 
country setting and perhaps one of the rarest 

lots in Malibu, especially for the equestrian 
enthusiast. Property is 3.18 acres and offers 7 
covered horse corrals (zoned for 17) with an 
outdoor riding arena in an ideal picturesque 
setting of mature sycamore and oak trees with 
its’ own rock lined creek; steps away from horse 
trails throughout Santa Monica Conservancy 
mountains.  
 
5,000 square feet of living space with plans 
waiting permit for a guest house / gym above the 
garage.

 The sundrenched house is tastefully designed; 
beautiful European oak hardwood floors 

throughout. The downstairs offers a l iving, 
dining room combination with soaring high 
ceil ing, surrounded by picturesque windows 
to the outdoors and French doors leading to 
the outdoor patio;  all  of which offer the setting 
for per fect indoor-outdoor entertaining.  
 
There is a massive “great room” including 
a gourmet k itchen with top-of-the -line 
appliances, center-island and a breakfast area, 
den (also the 4th bedroom) that has its own 
farmhouse sliding door.

Upon arriving to the upstairs landing, you are 
greeted with your gorgeous library, with close 

access to the exquisite master suite with views 
overlooking the rock-lined creek and the tree-
line backyard. The master also includes a huge 
walk-in closet, luxurious bathroom, fireplace 
and private balcony. 
 
This stunning home with an understated 
elegance is quietly tucked away towards the 
back of the canyon, perfect for the clientele that 
desires solitude.
 
The property has a new septic, water well and 
pump and allows for 20+ cars for parking; a very 
rare and needed feature in Serra Retreat.   

MALIBU  |  ”SERRA RETREAT”   |  23344 PALM CANYON LANE  |  $7,999,000 

The house is 
located on the 
north end of the 
property.

The seven covered 
horse corrals and 
outdoor riding 
arena are located 
on the south end.

NEW
 PR

ICE

COMIN
G SO

ON

Offered for sale FULLY FURNISHED
This exquisite single story Italianate style 

home is built like a compound, around an 
enchanting courtyard with pool, waterfall and 
both a shaded and sun drenched entertainers’ 
delight patio.

There are 4 bedrooms, 5.5 baths. The house is 
apx 4,733 square feet on a apx 14,927 lot (some of 
which is downslope).

Upon entering the completely gated, 

meticulously landscaped estate you are greeted 
by the spa-like sound of a cascading waterfall 
with outside lounging furniture by the pool 
and Jacuzzi; perfect for quiet relaxation or an 
afternoon nap.  

The house is built with quality custom 
craftsmanship throughout; including hardwood 
and stone paver floors, high ceilings, open wood 
beams and the entire home is surrounded by 
French doors and skylights.

The floor plan of the house offers expansive 
formal rooms that blend from one room to 
the other. There is a massive living and formal 
entertaining room with fireplace, the formal 
dining parlor is very dramatic with high ceilings 
and is complimented with views and access 
through the French doors to the outside patios, 
pool and waterfall.

The kitchen and family room combination 
offers a breakfast area and center island with 

barstools.
The master suite has its’ own private fireplace 

and sitting area outside under the trellis with 
access to the low maintenance, totally private and 
beautifully landscaped backyard. There is also a 
luxurious bathroom and with his and her closets.

Finally, an enormous media – game room; 
perfect for parties or watching an afternoon 
game.

Located in the desirable, tree nestled and 
private country setting of Rustic Canyon; awaits 
a stately, gated home with a perfect blend of 
elegance and “shabby chic” comfort.

The spacious home offers apx 5,890 square 
feet with 5 bedrooms and 7 baths, two offices, 
gym and huge finished attic space for playroom 
or storage.

The enormous grassy yard of apx 12,568 

square feet offers the setting for perfect outdoor 
entertaining with French doors from the house 
leading to patios with outdoor fireplace, sitting 
area beneath the towering sycamores while 
barbequing and enjoying the scenic beauty of the 
magnificent fully matured landscaping.

The chef’s dream gourmet kitchen includes 
top of the line appliances, breakfast nook with 
brick fireplace to enjoy while sipping your 

morning coffee. Also includes a walk-in pantry 
along with butler’s hall.

The enormous living with fireplace and dining 
room lend themselves to an ideal setting for 
formal entertaining.

One of the rooms offers an alcove sitting or 
desk area, along with wood burning fireplace 
and picturesque windows of the meticulous 
landscaping.

The master suite is dressed with a gas-logged 
fireplace, incredible views of the tree tops, access 
to the two private offices, attic, back stair case 
to kitchen and lavish bathroom with his and her 
spacious closets.

This home will truly take your breath away 
and is proudly priced at $6,250,000

PACIFIC PALISADES  |  ”HUNTINGTON”   |   351 ALMA REAL DRIVE  |  $5,795,000 OR $25,000 PER MONTH FURNISHED 

PACIFIC PALISADES  |  ”RUSTIC CANYON”   |  $6,250,000 

SA
LE 

OR L
EA

SE

3.18 ACRES WITH 7 COVERED HORSE 
CORRALS AND OUTDOOR RIDING ARENA

Virtual tours and photos, visit www.robertradcliffe.com

Virtual tours and photos, visit www.robertradcliffe.com

Virtual tours and photos, visit www.robertradcliffe.com
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EXCEPTIONAL HOMES FOR EXCEPTIONAL PEOPLE

NOT JUST A HOME – AN ARCHITEC TURAL STATEMENT
 
Home is under construction and due for completion June 2015; 
can be purchased now.  
 
The architectural design is a striking warm contemporary style 
with earth tone materials and finishes throughout.
 
The sophistication of the floor plan with 4,554 square feet and 
design details maximizes the enjoyment of the indoor outdoor 
California lifestyle with 5 bedrooms | 5 ½ baths with den off the 
master suite.
 
The house is situated on a very private, serene and elevated cor-
ner 12,384 square foot mostly flat lot on a quiet street with city 
light views from the first and second floor and a pool, spa, cov-

ered trellised outdoor living room with barbecue and gas fire pit; 
an entertainers dream. 
 
The master suite is commanding with views overlooking the yard 
and city. The master suite also offers a private terrace, massive 
bathroom his and her large walk-in closets and an adjoining 
room for use as an office, library, or gym.
 
The dramatic interior spaces boast numerous high ceilings and 
expansive glass doors and windows, blurring the line between 
inside and outside. High ceilings and well placed windows found 
throughout embracing natural lighting.  There are hardwood 
floors throughout, three gas fireplaces, central vacuum, speak-
ers in all major rooms, including living, dining, kitchen, family, 
master bedroom and bath and hardwired security system.  Appli-
ances include Miele 6 burner gas cooktop and contemporary SS 

Hood, Bosch dishwasher, Wolf double oven, microwave, warming 
drawer, and outdoor barbecue, and Sub Zero 48” Refrigerator 
Freezer. The chef ’s dream kitchen also boasts a walk in pantry, 
planning desk, and butler ’s pantry to serve the formal dining 
room. Plumbing fixtures are all Kohler Contemporary Line, Toto 
Toilets, and a Zuma jetted tub in Master. Cabinets are Brookha-
ven Rift Oak in Master, Kitchen, and powder, and durable wood 
veneer laminate in all other baths and laundry.  There are glass 
interior and exterior handrails and a 3 zones heating and air con-
ditioning system.
 
Exterior amenities include a sharp blend of smooth plaster and 
redwood siding.
 
Meticulous attention to detail; built for the clientele with the 
most discriminating of taste.

COMIN
G SO

ON

BRENT WOOD  |  950 TEAKWOOD  |  $4,999,000

Unique Asian Fusion Architectural home with 
majestic tree-top views is truly one-of-a-kind; 
gated and located on a rare-to-find double lot 
of approximately 21,000 square feet with total 
privacy. The home offers approximately 4,000 

square feet with a pool, 3 bedrooms, 3 ½ baths 
that include his and her baths and closets in the 
master suite. There are 2 separate office areas; 
one with its own private patio and one with a 
spiral, metal staircase leading to a huge upstairs 

loft with lots of windows. Making the home in-
credibly special are the stone pathways, cascad-
ing waterfalls, ferns, soaring bamboo and an 
authentic Japanese tea house are nestled out-
side with the tranquil, serene sight and sound 

of a beautiful lush Koi pond and large private 
lounging patio to enjoy the splendor of nature 
that forms a fairytale image of pure relaxation 
and meditation.

BRENT WOOD | 13258 CHALON ROAD  | $2,999,000 

MALIBU  |  “SERRA RETREAT”  |  3625 SERRA ROAD  |  $2,999,000 OR LEASE $14,000 PER MONTH 

Welcome to the 24 hour gated community of one 
of Malibu’s most prestigious neighborhoods – 
famed “Serra Retreat.” Walk to the nostalgic surf 
capital of the world, Surf Rider Beach or Malibu’s 
Pier. Stroll to the posh boutiques and restaurants 
at Cross Creek or enjoy the breathtaking views 
and gardens of the St. Francis Monastery. Lis-
ten to the croaking frogs at night or gaze at the 
crossing deer in the day – there is no other place 

like Serra Retreat. This charming home offers 
one of the best and commanding unobstruct-
ed ocean, mountain, and sunset views that you 
will see in Serra; from the enormous deck that is 
perfect for entertaining or simply relaxing to en-
joy ocean breezes and sunsets. The home offers 
a hard-to-fine separate in-laws suite/apartment 
with bathroom and kitchenette; currently rented 
for $1,700 per month. This is perfect for either 

additional income or an at-home office with 
separate entry. The main house features high 
ceilings with exposed wood beams and skylights 
that give this home a rustic and sun drenched 
feel. There are hardwood floors throughout and 
a large family room with fireplace, remodeled 
kitchen, breakfast area and large French doors to 
the deck offering a picturesque view with expan-
sive feel. The home also offers a private dipping 

pool and hot tub with serene ocean views. The 
romantic loft style master suite offers its own 
private ocean view balcony, fireplace and large 
bathroom with skylights. There is also a nearby 
bedroom with private ocean view balcony. The 
home has 5 bedrooms, 4.5 baths; not including 
the guest apartment that offers another bed-
room and bath.

NEW
 LIS

TIN
G

NEW
 PR

ICE

Virtual tours and photos, visit www.robertradcliffe.com

Virtual tours and photos, visit www.robertradcliffe.com
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Bel Air  | $8,999,000  Malibu | $6,695,000
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Pacific Palisades  | $5,250,000  Pacific Palisades | $5,499,000

Brentwood  | $4,395,000   Pacific Palisades | $4,999,000

Pacific Palisades | $4,195,000 Malibu “Serra Retreat” | $5,495,000

SO
LD

SO
LD

 “P
RIV

ATEL
Y”

EXCEPTIONAL HOMES FOR EXCEPTIONAL PEOPLE
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Since Sotheby’s founding and inaugural sale of rare books in 1744, its name has earned renown as a marketer of the world’s most 

unique and valuable possessions. This reputation is built as much upon exceptional service as it is on the notable art, antiques, jewelry 

and collectibles that pass through Sotheby’s auction rooms around the world.

In 1976, Sotheby’s recognized an opportunity to serve its clients in a valuable new way by offering a complete package of real estate 

services, and Sotheby’s International was formed. Continuing the auction house’s tradition of exceptional service and expertise, 

the Sotheby’s International Realty® brand is known around the world today both for the distinctive properties it represents and 

the price records it has set with the sale of many spectacular homes, while still maintaining a strategic marketing relationship with 

Sotheby’s auction house. 

See the advantages of SOTHEBY’S INTERNATIONAL
REALTY; visit us online at: www.onlywithus.com



HOW TO’S: BUYING AND SELLING A HOME IN 2015

CALL TODAY FOR YOUR FREE GUIDES: 310.255.5454

THE ULTIMATE 
GUIDE TO 
BUYING A 

HOME IN 2015 
Ready to buy? Don’t 

miss this infor-
mative guide that 

details exactly what 
you need to know 

before you make an 
offer on your next 
dream home. Call 

us today to receive 
your 

FREE copy.

THE ULTIMATE 
GUIDE TO 
SELLING YOUR 
HOME IN 2015 
Thinking of selling? 
Don’t miss this in-
structive guide that 
informs you of ex-
actly what you need 
to know before you 
put your home on 
the market. Call us 
today to receive 
your FREE copy.

Visit westsidehomereport.com to find out your home’s value today


