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by Robert Radcliffe

Buyers are itching to buy, but 
many still pause to consider the 
imprudence of jumping into a 

home simply because the rates are low 
and choices are few. Their hesitation 
is not necessarily a bad thing, certainly 
not as bad as having a whole new crop 
of homeowners who overshoot their 
ambitions.

Despite the recent Fed increase, lenders 
have not made any rash changes that might 
jeopardize the economic gains made thus 
far, and with mortgage rates remaining 
reasonably low, the idea of buying seems 
less unrealistic to the heretofore hesitant. 
As of March 23, a 30-year fixed-rate 
mortgage stood at 3.71 percent, although 
an April increase may be in store.

The National Association of Realtors® 
has anticipated slower growth in home 
sales this year, 3.4 percent, compared to 
the 7.1 percent seen in 2015, and median 
prices are likely to go up 4.3 percent, 
significantly less than last year’s gain of 
6.3 percent. The prediction seems to be 
bearing out in recent numbers. In March, 
homes sold at an average of $294,000 
nationwide; among luxury homes, the 
average was $1.6 million. However, 
according to the California Association of 
Realtors®, 393,359 homes were sold in the 
state at a median of $447,000 last month, 
$481,000 in LA County.

TURNING UP THE HEAT
While most other markets are lamenting 

low housing supplies, California’s 
inventory seems to have been growing. In 
fact, the state is tied with South Carolina 
at No. 6 on the U.S. News and World 
Report list of “12 States with the Hottest 
Real Estate Market.” Of course the hotness 
depends upon who you are and where 
you’re trying to live. The Westside-Malibu 
real estate is not known for its extensive 
selection of affordable housing. And face 
it: if you’re worried about the sticker price 
on any of the homes here, you’re just 

window shopping. 
As of the fourth week of March, there 

were 253 single-family homes listed in the 
Pacific Palisades. While three-bedroom 
homes cost about $3.9 million in mid-
March, they were listed at $3.1 million the 
previous month, $3.7 million six months 
ago, and $4.6 million during the same 
time last year. At an average sold price 
above $3 million, sellers got about 98 
percent of what they were asking for 
during the first quarter of 2016. 

In Malibu, on the other hand, a 
comparable property cost about $4.3 
million in March, listed at $4.5 million 
in April, $3.7 million six months ago, and 
$3.6 million in March 2015. At an average 
sold price of $5.6 million during 1Q, 
sellers got 91 percent of list prices.

Even when factoring in expected seasonal 
fluctuations, homes typically take a little 
longer to sell in Los Angeles County than 
in other parts of the state. Compared to the 
state’s median of 41.6 days on market in 
in February, the county’s median was 51.2 
days, and homes in the Pacific Palisades 
remained up for grabs for 93 days, 127 
days in Malibu.

Real estate professionals like to see a 
balanced market, preferably a six- to seven-
month supply of homes. In LA County, 

2015 closed with a 2.8-month supply but 
has since risen to 4.3 months of inventory. 
Interestingly, there was an influx of new 
listings in luxury neighborhoods in January, 
with notable year-over-year increases.

All of these upscale homes in Brentwood, 
Malibu, Pacific Palisades and Santa 
Monica boast higher than average median 
sale prices well in excess of $2 million. 

Some sellers in the $3 million-plus price 
range are starting to express concern about 
the softening stock market and global 
economy but that has not seemed to stop 
the “seller’s market.”

Robert Radcliffe has been helping people 
buy and sell exceptional homes for more than 
25 years, focusing primarily on the Pacific 
Palisades, Malibu, Brentwood and Santa 
Monica luxury home market. Currently with 
Sotheby’s International Realty, he and his 
team are committed to helping sellers get top 
dollar for their homes and getting buyers the 
most house for their money. Their production 
has been ranked in the top 250 sales in 
America by The Wall Street Journal. 

When you’re ready to reward yourself 
and your family with the exceptional home 
you deserve, call Robert Radcliffe and The 
Radcliffe Group with Sotheby’s International 
Realty at 310-255-5454.

FIRST QUARTER 2016 
Real Estate Market Update

has been ranked by

as one of the top 250 sales teams in the USA
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310-255-5454

www.RobertRadcliffe.com

E x c e p t i o n a l  H o m e s  f o r  E x c e p t i o n a l  P e o p l e

WHAT PEOPLE ARE SAYING ABOUT ROBERT

Robert Radcliffe specializes in residential sales in Brentwood, Malibu, Pacific Palisades and Santa 
Monica, representing more than 600 luxury homeowners with their moves and presently working at 
the world-wide recognized Sotheby’s International Realty.

After years of being a top-producing agent, ranked in the top 1% worldwide, Rob has also created 
a supporting team that allows him to lead each client smoothly and efficiently through the buying 
and selling processes. His team’s success has been recognized by The Wall Street Journal as one of 
the top 250 sales teams in the USA.

In addition to Rob’s 25 years of experience, he also offers valuable personal real estate knowledge 
as an investor, builder and rental management. His clients get to take advantage of decades of 
priceless information to help with their own home buying and selling decisions.

As a seasoned and nationally recognized veteran in the real estate industry, Rob has led 
agent-training programs, discussed real-estate topics on television and in print, and successfully 
managed real estate offices.

On a personal side, Rob is a husband and father of 3 boys. He understands the decision to buy or 
sell a home involves the entire family and respects that every member has their personal goals 
and expectations. Rob’s goal is to exceed those expectations, to establish a long lasting business 
relationship as a trusted real estate advisor for his clients and their referrals for each and every move.

Rob has also been active in his community, sponsoring tennis events at the Riviera Country Club in 
Pacific Palisades to benefit Spinal Muscular Atrophy and Chrysalis. He has also co-sponsored golf 
tournaments held at Malibu Country Club benefiting Habitat for Humanity.

“Robert Radcliffe is my broker and my friend... I was so lucky to find him... Robert took care of me 
beyond the duties of a broker... He made me feel like family and made sure I was taken care of in 

every aspect of my experience from finding a house to moving in... Today, I consider Rob and Tara 
and his wife my true and dear friends...” 

– Edith Dume

 

“Robert Radcliffe was our agent when we sold our house and Tara, in his team, was our agent 
when we bought our new house. We had an amazing experience in both cases. They are incredible 
negotiators and are very professional and responsive. They held our hands during the entire process 

and made the experience as painless as possible. We managed to sell high and buy low in this 
incredibly competitive market. We hundred percent recommend Rob’s team.” 

– Aida Mazaheri and Dr. Robert Naraghi
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What’s Your 
Brentwood 

Home Worth?
Get a FREE monthly report with customized updates

www.WestsideHomeReport.com

by Neal J. Leitereg

JOHN LEGEND AND CHRISSY 
TEIGEN MAKE SPLASHY PURCHASE

Singer-songwriter John Legend and his wife, 
model Chrissy Teigen, have bought a familiar 
home in the Beverly Hills Post Office area for 
$14.1 million.

The remodeled contem-porary-style house on 
close to an acre was formerly owned by pop star 
Rihanna, who sold the property four years ago for 
$5.03 million.

Designed for large- and small-scale entertaining, 
the flashy three-story includes a billiard room 
with a wet bar, a home theater and communal and 
formal dining rooms. Nine flat-screen televisions 
are within 8,520 square feet of open-plan space.

Other features include a chef’s kitchen with 
two islands, a gym, an office, three fireplaces and 
a glass-enclosed catwalk. Retracting walls of glass 
blend indoor and outdoor living spaces.

The master suite has an oversized steam shower, 
a sauna and a soaking tub, giving the home a total 
of five bedrooms and eight bathrooms.

A patio, a viewing deck and a swimming pool 
are within the grounds. Views take in the ocean, 
canyon and surrounding cityscape.

The house came to market in January 2015 for 
$16.895 million, records show. More recently, it 
was listed for sale at $14.895 million.

Legend, 37, has won nine Grammys, including 
two awards for best R&B album, for “Wake Up!” 
and “Get Lifted.” Last year he won an Oscar for 
best original song for “Glory” for the 2014 film 
“Selma.”

Teigen, 30, appeared on the cover of Sports 
Illustrated in 2014. Co-hosting “Lip Sync Battle” 
on Spike TV and appearing on Tyra Banks’ show 
“FABLife” as a food stylist are among her recent 
projects.

HIGH-RISE LIVING IS HER NEW REALITY
Yolanda Foster of “The Real Housewives of 

Beverly Hills” has traded her ocean views for a 
high-rise setting along the Wilshire Corridor.

The reality actress, who in October sold her 
Malibu home for $19,495,000, recently bought 
a condominium at the Carlyle Residences in 
Westwood for $4.59 million.

Recently remodeled, the three-bedroom unit 
attracts the eye with designer wall coverings, custom 
drapery and lavish crystal chandeliers. Floor-to-
ceiling windows take in city and mountain views.

An elevator foyer, formal living and dining rooms 
and a center-island kitchen with tiled backsplash 
and breakfast area are within the 3,950 square feet 
of open-plan space. The master suite has a custom 
closet and an onyx-lined bath, giving the home a 
total of 3.5 bathrooms.

A separate den with a wet bar and wine cooler 
sits off the master bedroom.

Three parking spaces were included with the 
unit.

Foster, 52, is a television personality and former 
model. She joined the cast of “Real Housewives of 
Beverly Hills” in 2012.

HE SCORES A SALE IN CALABASAS
Hall of Fame basketball player Mitch Richmond 

has passed his estate in a gated Calabasas community 
to a new owner for $7.88 million.

On and off the market for the better part of three 
years, the single-story custom home was relisted last 
year for $8.495 million and more recently priced 
at $8.25 million, records show. Richmond bought 
the property of more than 2 acres more than a 
decade ago for $1.7 million.

Set at the end of a cul-de-sac, the 2006 
Mediterr-anean contains a highlight reel’s worth 
of features: a full-sized gym, a home theater with 
stadium seating and a wine cellar with a tasting 
room. A separate entertainment wing decorated 
in NBA memorabilia has a curved wet bar and 
game room.

Elsewhere in the 12,953 square feet of space is 
a center-island kitchen with enough seating for a 
starting lineup of five, a great room and formal 
living and dining rooms with vaulted ceilings.

The master suite has a fireplace, a glass-enclosed 
shower and a soaking tub for a total of six 
bedrooms and eight bathrooms. There are five 
fireplaces in all.

Outdoors, the landscaped grounds center on 
a lavish swimming pool with a beach entry, a 
raised spa, a swim-in grotto and a water slide. 
A basketball court, a fire pit, covered patios, tall 
palms and formal landscaping round out the 
resort-style setting.

Richmond, 50, played 14 seasons in the NBA 
for the Golden State Warriors, Sacramento Kings, 
Washington Wizards and Los Angeles Lakers, 
making six all-star teams. The scoring guard out 
of Kansas State twice medaled at the Summer 
Olympics, including a gold medal in 1996 as part 
of “Dream Team III.”

He works as an assistant to the men’s basketball 
program at St. John’s University, where former 
NBA teammate Chris Mullin is the head coach.

CLOSING ACT FOR STUDIO HIDEAWAY
Actor-director Adam Arkin has parted ways with 

his Studio City home, selling the gated retreat for 
$1.005 million.

Accessed by a private road, the updated 1950s 
ranch-style house has vaulted ceilings with 
exposed beams, light hardwood floors and a living 
room with a brick-lined fireplace. Large picture 
windows center on greenbelt and canyon views.

An eat-in kitchen, an office, three bedrooms and 
two bathrooms are within nearly 1,800 square feet 
of white-walled space. A brick patio sits off the 
family room area.

French doors set off the master bedroom open to 
a swimming pool area and viewing deck. Elsewhere 
is an attached two-car garage.

The house came to market in September for 
$1.099 million, records show. The actor bought 
the property in 1999 for $590,000.

Arkin, 59, is known for his role as Dr. Aaron 
Shutt on the medical drama “Chicago Hope” 
(1994-2000). Last year, he appeared in and directed 
episodes of the FX drama “Fargo,” including the 
season finale.

He is the son of Oscar-winning actor Alan 
Arkin.    n

© 2016 Los Angeles Times
Distributed by Tribune Content Agency, LLC.
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HOMES & DESIGNS
CELEBRITY

John Legend and Chrissy Teigen paid $14.1 million 
for a remodeled contemporary-style home with five 
bedrooms and eight bathrooms in 8,520 square feet 

of open-plan space. (Mark Singer/TNS)

“Real Housewives of 
Beverly Hills” personality 
Yolanda Foster bought a 

high-rise unit at the Carlyle 
Residences in Westwood for 

$4.59 million. The three-
bedroom unit has designer 

wall coverings, custom 
draperies and 

floor-to-ceiling walls 
of windows.
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Housing Industry Says Demand is up, Prices Stable
by Alan J. Heavens
 

This column qualifies as a hodgepodge, a series 
of snapshots of the housing market as we head into 
spring selling season.

First is this from Edward Pinto, co-director of the 
American Enterprise Institute’s International Center 
on Housing Risk, who says first-time buyers continued 
to increase their presence in the market, with both the 
first-time buyer share and volume up considerably in 
December from levels a year earlier.

That continues a 14-month trend, he said.
“Strong demand, in combination with shortness of 

supply, is driving home prices up faster than incomes 
and inflation,” Pinto reported.

Home prices continued to be relatively stable as 
2015 drew to a close, remaining flat in November, 
said Yanling Mayer, housing economist and research 
director of mortgage technology firm FNC.

“Despite recent months’ more upbeat data on new 
home sales and residential construction, prices have 
been relatively stable since August, with month-to-

month momentum showing no significant gains, 
neither decelerating nor accelerating rapidly,” 
Mayer said.

Spending on residential remodeling will continue 
to trend upward, the National Association of Home 
Builders reported. The organization forecast that 
remodeling spending for owner-occupied single-
family homes will increase 1.1 percent in 2016 over 
2015, and 1.9 percent in 2017.

“Census estimates now indicate that improvements 
to owner-occupied housing increased at a real rate 
of 1.3 percent last year, which is consistent with 
NAHB’s expectations and our measure of remodelers’ 
sentiment,” said Paul Emrath, the group’s vice 
president for survey and housing-policy research.

The builders’ organization is projecting 1.26 million 
total housing starts in 2016, up 13.4 percent from a 
projected 1.11 million starts in 2015.

Single-family-home production is expected to reach 
840,000 units this year, an 18 percent increase from a 
projected tally of 711,000 units in 2015.

Using 2000-2003 as a benchmark, when single-

family starts averaged 1.34 million units on an annual 
basis, NAHB said, the ongoing housing recovery will 
see single-family starts steadily climb from 55 percent 
of normal production at the end of the third quarter 
2015 up to 87 percent of normal by the end of 2017.

I suggest taking these predictions from the housing 
industry with all the necessary precautions.

Finally, income inequality is increasing in large 
U.S. cities and metropolitan areas, primarily because 
of falling incomes for the poorest households, says a 
new report from the Brookings Metropolitan Policy 
Program.

Low-income residents of more unequal places face a 
greater housing financial burden than those who live 
in areas with less income disparity, the report stated.

In the most unequal cities, low-cost rental units 
represent on average 52 percent of low-income 
households’ income, compared with 40 percent in the 
most equal cities, it said.  n

© 2016 Distributed by 
Tribune Content Agency, LLC
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this month: organizing l 

by Kathryn Weber,

W alking into 
a room it’s 
easy to see 

when the room feels and 
looks right. You can also 
tell when it works well 
for the occupants. That’s 
because a well-arranged 
room takes advantage of 
both the furniture and the 
room, making the best use 
of both. Simple guidelines 
can help you make both 
your room and furnishings 
function better.

COMPOSITION
The way a room is com-

posed and arranged directly 

affects the way you interact 
with it. While sectionals have 
created a tendency toward 
the L-shape living room 
arrangement, think about 
breaking this arrangement 
up. Instead, position chairs 
or a loveseat opposite the 
sofa. This conversational 
arrangement is more 
comfortable, especially if 
you entertain or frequently 
have guests. If you have an 
L-shape arrangement, save 
that for the family room, 
where the whole family can 
pile on to the sofa, instead 
of in the living room where 
guests who are not family 
may feel awkward or too 
close for comfort.

EDITING
Work to create proportion 

in your rooms. In a small 
room, oversized furniture 
won’t work as well as furniture 
that’s more modestly sized. 
The only exception to this 
is a single large piece, such 
as a bed in a small bedroom. 
Oddly, a large individual 
piece of furniture in a smaller 
room can sometimes make 
the room seem larger. Make 
sure that the amount of 
furniture is relative to the 
size of the room. Edit pieces 
so that there is room to move 
about and that there is still 
some blank space. It’s the 
empty space that makes a 
room feel, well, roomy. Work 

to reduce the number of 
small pieces and extraneous 
furniture so the space can be 
seen as well.

FLOW
When working to arrange 

furniture, keep in mind 
traffic flow through the room. 
There should be clear “lanes” 
to get to other areas of the 
house or the room, such as 
closets, doors and bathrooms. 
One of the ways to increase 
the flow in a room is to pull 
furniture pieces away from 
walls and pull them out into 
the room. When furniture 
is pushed against a wall, it 
often only leaves one way 
in and out of a room, and 

that can cause traffic wear 
patterns in flooring and 
carpeting. A good guideline 
is to leave about 30 inches 
of space around furniture for 
walkways. This ensures that 
your room has good flow and 
space to move.

VIEWS
Whether the view is a focal 

point, such as a fireplace or 
TV entertainment center, 
always orient furniture to 
take advantage. Does that 
mean you should always face 
the focal point? Common 
wisdom says yes, but the 
answer is often no. Rather 
than facing a fireplace, for 
example, placing furniture 

perpendicular to the fireplace 
creates balance in the room 
and calls attention to both the 
fireplace and the furniture. 
Views are also a focal point, 
so arrange furniture or 
beds in bedrooms to take 
advantage of nice windows 
with large views.  n

© 2016 Distributed by 
Tribune Content Agency, LLC
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MAXIMIZE SPACE
WITH THESE FURNITURE ORGANIZING TIPS



TOTAL SOLD DOLLAR VOLUME:
$157,984,404

AVERAGE SELLING PRICE:
$3,291,342

AVERAGE LIST PRICE:
$3,397,177

MEDIAN PRICE:
$2,995,000

AVERAGE DAYS ON MARKET:
53

NUMBER OF LISTINGS SOLD:
48

AVG SALES PRICE/AVG. LIST PRICE: 98.82%

SINGLE FAMILY HOME SALES

6

MARKET REPORTS - FIRST QUARTER 2016

BRENTWOOD

MALIBU

SANTA MONICA

Copyright © Sotheby’s International Realty | Price Range: All | Property Types: Single Family  Data is provided courtesy of California Real Estate Technology Services and may not reflect all relevant real estate activity. Sotheby’s 
International Realty does not warrant or guarantee the accuracy of this information. It is the responsibility of any buyer or seller to verify any and all information relevant to such consumer’s real estate transaction.

BRENTWOOD
Brentwood is one of the wealthiest areas of 

Los Angeles, populated by affluent professionals, 
political figures and celebrities. Known for its 
Spanish-style homes, condos and traditional 
homes, Brentwood has prosperous commercial 
districts along each of its major east-west 
thoroughfares, Wilshire Boulevard, San Vicente 
Boulevard and Sunset Boulevard. The Spanish-
style and traditional-style homes as well as the 
condos of Brentwood are located at the base of 
the Santa Monica Mountains. Brentwood was once 
part of the Rancho San Vicente y Santa Monica, a 
Mexican land-grant ranch sold off in pieces by the 
Sepulveda family after the Mexican-American War.

MALIBU
Few names can evoke visions of beach living and 

casual elegance as readily as Malibu, California. 
Embracing nearly 27 miles of gorgeous California 
coastline, Malibu has long been home to some of 
the most influential people in the world.

The terrain varies widely, and some of 
Malibu’s famous beaches and surf spots include 
Surfrider Beach, Zuma Beach and Le Carrillo 
Beach. Ocean-side dining, boutique shops and 
gorgeous beaches combine to create the unique 
lifestyle that exemplifies living in a Malibu home. 
Sotheby’s International Realty, Inc provides some 
breathtaking Malibu properties with oceanfront 
and spectacular beach views.

SANTA MONICA CONT. u 

369 N BONHILL RD - $1,260,500
12333 W SUNSET - $1,410,000
2149 RIDGE DR - $1,595,000
3971 MANDEVILLE CANYON RD - $1,596,000
3970 MANDEVILLE CANYON RD - $1,650,000
811 HANLEY AVE - $1,650,000
3266 MANDEVILLE CANYON RD - $1,720,000
967 WELLESLEY AVE - $1,762,000
2901 MANDEVILLE CANYON RD - $1,848,711
516 HANLEY PL - $1,885,000
439 S BUNDY DR - $1,951,000
11362 BURNHAM ST - $1,975,000
3388 MANDEVILLE CANYON RD - $2,037,500
1407 ALLENFORD AVE - $2,100,000

2437 WESTRIDGE RD - $2,135,000
1055 N NORMAN PL - $2,326,000
1978 WESTRIDGE RD - $2,380,000
2116 COUNTRY HILL LN - $2,400,000
418 S GRETNA GREEN WAY - $2,425,000
2209 BANYAN DR - $2,538,200
1115 N NORMAN PL - $2,580,000
1204 CHICKORY LN - $2,650,000
327 N BUNDY DR - $2,650,000
12607 PROMONTORY RD - $2,665,000
1112 WELLESLEY AVE - $2,720,000
521 N ROBINWOOD DR - $2,800,000
1367 BECKWITH AVE - $2,860,000
12002 BENMORE TER - $2,900,000

12420 HELENA ST - $3,050,000
2528 MANDEVILLE CANYON RD - $3,150,000
227 S WOODBURN DR - $3,200,000
1417 BRINKLEY AVE - $3,280,000
621 S BUNDY DR - $3,385,000
231 N KENTER AVE - $3,400,000
1783 MANDEVILLE CANYON RD - $3,500,000
1254 N NORMAN PL - $3,765,827
916 S GRETNA GREEN WAY - $4,425,000
733 MORENO AVE - $4,985,000
131 S GRANVILLE AVE - $5,325,000
12733 W SUNSET - $5,575,000
1707 WESTRIDGE RD - $6,270,625

TOTAL SOLD DOLLAR VOLUME:
$113,781,363

AVERAGE SELLING PRICE:
$2,775,155

AVERAGE LIST PRICE:
$2,963,951

MEDIAN PRICE:
$2,580,000

AVERAGE DAYS ON MARKET:
85

NUMBER OF LISTINGS SOLD:
41

AVG SALES PRICE/AVG. LIST PRICE: 100.55%

SINGLE FAMILY HOME SALES

SOLD LISTINGS:

27081 OLD CHIMNEY RD - $760,000

31337 BIRDELLA RD - $850,000

33064 DECKER SCHOOL RD - $950,000

625 REITHE AVE - $1,000,000

26258 FAIRSIDE RD - $1,025,000

2748 VISTA MAR DR - $1,260,000

26225 IDLEWILD ST - $1,399,000

540 SCHUEREN RD - $1,380,000

1721 S MONTE VIENTO ST - $1,395,000

1545 S MONTE VIENTO ST - $1,527,500

475 STUNT RD - $1,600,000

30611 EL SUENO DR - $1,630,000

25351 PIUMA RD - $1,685,000

5649 CALPINE DR - $1,700,000

23224 W PALOMA BLANCA DR - $1,750,000

23427 W COPACABANA ST - $1,777,000

28905 WEST BEACH LANE - $1,795,000

4625 VIA VIENTA ST - $1,840,000

1045 COLD CANYON RD - $2,185,000

3240 SUMAC RIDGE RD - $2,300,000

31761 BROAD BEACH RD - $2,400,000

20734 BIG ROCK DR - $2,500,000

6112 RAMIREZ CANYON RD - $2,525,000

415 WESTLAKE BOULEVARD - $2,595,000

29260 SEA LION PL - $2,850,000

21400 RAMBLA VIS  - $2,870,000

18319 CLIFFTOP WAY - $2,888,000

6463 SURFSIDE WAY - $3,000,000

6254 BUSCH DR - $3,200,000

6784 DUME DR - $3,350,000

6315 GAYTON PL - $3,450,000

27927 PACIFIC COAST HWY - $3,500,000

27091 SEA VISTA DR - $3,600,000

20851 BIG ROCK DR - $3,630,000

28600 PACIFIC COAST HWY - $3,633,694 

1409 SCHUEREN RD - $4,050,000

3960 DECKER EDISON RD - $4,139,000

23210 MARIPOSA DE ORO ST - $7,150,000

3882 RIDGEMONT DR - $7,675,000

TOTAL SOLD DOLLAR VOLUME:
$98,814,194

AVERAGE SELLING PRICE:
$2,533,697

AVERAGE LIST PRICE:
$2,689,023

MEDIAN PRICE:
$2,300,000

AVERAGE DAYS ON MARKET:
104

NUMBER OF LISTINGS SOLD:
39

AVG SALES PRICE/AVG. LIST PRICE: 94.85%

SINGLE FAMILY HOME SALES

SOLD LISTINGS:
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PACIFIC PALISADES

SANTA MONICA

Copyright © Sotheby’s International Realty | Price Range: All | Property Types: Single Family  Data is provided courtesy of California Real Estate Technology Services and may not reflect all relevant real estate activity.  
Sotheby’s International Realty does not warrant or guarantee the accuracy of this information. It is the responsibility of any buyer or seller to verify any and all information relevant to such consumer’s real estate transaction.

MALIBU BEACH

PACIFIC PALISADES
Among Los Angeles’ most desired 

neighborhoods, Pacific Palisades sits against a 
stunning backdrop with views of the Santa Monica 
mountains, the Pacific Coast, and several canyons 
that run between them. Pacific Palisades is home 
to the wellknown J. Paul Getty Villa museum 
and beautiful parks offering sporting activities 
and breathtaking views including Topanga 
Canyon State Park, Will Rogers State Historic 
Park and Polo Club, and Rustin Canyon Park, as 
well as community events such as the annual 
parade and fireworks display. Pacific Palisades 
offers sophisticated traditional estates, dramatic 
architectural residences, custom-built properties 
and inviting homes close to Palisades Village.

SANTA MONICA
Santa Monica offers more than simply a home. 

There are fishing and yacht clubs and exquisite 
fine dining right in your own backyard. Santa 
Monica is located on the Westside of Los Angeles 
and is comprised of 8.3 square miles of vibrant 
commercial districts, neighboring residential 
communities and a terrific public school system. 
Centered on three miles of wide, white, sandy 
beaches, Santa Monica has become a popular 
international destination, with many attractions 
such as The Santa Monica pier, Third Street 
Promenade, Main Street, and the ultra chic 
Montana Avenue.

MALIBU BEACH
Where the majestic Pacific meets golden sands, 

Malibu Beach is conveniently located within 
short drives of Santa Monica, Beverly Hills and 
Los Angeles International Airport. The area’s 
beachfront properties, vineyards and ranches are 
the destination for some of the most influential 
people, seeking a unique supply of Malibu Beach 
real estate. Malibu Beach offers the best of the 
best, from luxurious beachfront properties on 
the sand to extraordinary estates, mansions, 
vineyards, and ranches on the bluffs overlooking 
the Pacific Ocean and lining the hillsides with 
views of the Channel Islands offshore.

19902 PACIFIC COAST - $2,812,000
27018 MALIBU COVE COLONY DR - $5,200,000

27218 ESCONDIDO BEACH RD HWY - $5,950,000
24142 MALIBU RD - $7,150,000

26940 MALIBU COVE COLONY DR - $7,300,000
27102 MALIBU COVE COLONY DR - $8,750,000

25252 MALIBU ROAD - $9,700,000
26122 PACIFIC COAST HWY - $9,750,000

22000 PACIFIC COAST HWY - $10,000,000
0 MALIBU RD - $10,800,000

23510 MALIBU COLONY RD - $11,500,000
33618 PACIFIC COAST HWY - $15,000,000

TOTAL SOLD DOLLAR VOLUME:
$103,912,000

AVERAGE SELLING PRICE:
$8,659,333

AVERAGE LIST PRICE:
$9,523,083

MEDIAN PRICE:
$9,225,000

AVERAGE DAYS ON MARKET:
172

NUMBER OF LISTINGS SOLD:
12

AVG SALES PRICE/AVG. LIST PRICE: 91.88%

SINGLE FAMILY HOME SALES

SOLD LISTINGS:

3025 COLORADO AVE - $885,000
2959 VIRGINIA AVE - $1,000,000
2312 29TH ST - $1,300,000
2416 29TH ST - $1,410,000
2907 DELAWARE AVE - $1,445,000
2401 22ND ST - $1,560,000
2018 PEARL STREET - $1,620,000
2229 CLOVERFIELD - $1,630,000
2506 26TH ST - $1,751,000
2502 22ND ST - $1,820,000
1203 MAPLE ST - $1,930,000
2629 6TH ST - $1,935,617
1732 BRYN MAWR AVE - $1,950,000
1711 WELLESLEY DR - $1,990,000
838 26TH ST - $2,183,000
639 16TH ST - $2,350,000

945 BERKELEY ST - $2,400,000
732 RAYMOND AVE - $2,407,000
1777 SUNSET AVE - $2,450,000
2220 23RD STREET - $2,575,000
1110 YALE ST - $2,800,000
2404 HILL ST - $2,800,000
1515 22ND ST - $2,940,000
2215 DEWEY ST - $2,995,000
2422 32ND ST - $2,995,000
2344 21ST ST - $3,045,000
12211 DEWEY ST - $3,100,000
376 22ND ST - $3,140,000
2432 32ND ST - $3,150,000
364 21ST STREET - $3,275,000
11707 ASHLAND AVE - $3,340,000
509 17TH ST - $3,365,000

238 19TH ST - $3,550,000
760 LATIMER RD - $3,575,000
1236 23RD ST - $3,585,000
1302 16TH ST - $3,908,787
333 18TH ST - $3,982,500
912 PRINCETON ST - $4,000,000
621 10TH ST - $4,411,500
1911 22ND ST - $4,530,000
902 25TH ST - $4,600,000
327 22ND ST - $4,625,000
11508 GEORGINA AVE - $5,230,000
533 20TH ST - $5,700,000
446 21ST PL - $6,750,000
101 17TH ST - $7,350,000
659 E CHANNEL RD - $7,650,000
501 E CHANNEL RD - $11,000,000

SOLD LISTINGS:

TOTAL SOLD DOLLAR VOLUME:
$54,838,000

AVERAGE SELLING PRICE:
$3,330,364

AVERAGE LIST PRICE:
$3,459,298

MEDIAN PRICE:
$2,724,000

AVERAGE DAYS ON MARKET:
52

NUMBER OF LISTINGS SOLD:
57

AVG SALES PRICE/AVG. LIST PRICE: 98.36%

SINGLE FAMILY HOME SALES

SOLD LISTINGS:
934 LAS LOMAS AVE - $1,375,000
16752 LIVORNO DR - $1,675,000
648 ENCHANTED WAY - $1,675,000
755 RADCLIFFE AVE - $1,725,000
773 SWARTHMORE AVE - $1,750,000
668 MUSKINGUM AVE - $1,982,000
14940 SUNSET BLVD - $1,982,500
927 GALLOWAY ST - $2,001,000
16608 CALLE JERMAINE - $2,100,000
16007 ANOKA DR - $2,100,000
1144 KAGAWA ST - $2,120,000
1276 RIMMER AVE - $2,200,000
16911 DULCE YNEZ LN - $2,280,000
1009 BIENVENEDA AVE - $2,282,000
730 LACHMAN LN - $2,345,000
1117 EMBURY ST - $2,350,000
1107 GALLOWAY ST - $2,350,000
604 ALMAR AVE - $2,400,000
621 LAS LOMAS AVE - $2,462,500

629 LAS CASAS AVE - $2,471,515
18443 CLIFFTOP WAY - $2,495,000
301 AMALFI DR - $2,587,500
764 PATTERSON PL - $2,600,000
15861 SEABEC CIR - $2,675,000
15007 MC KENDREE AVE - $2,677,975
1344 BIENVENEDA AVE - $2,690,000
551 MOUNT HOLYOKE AVE - $2,700,000
16054 NORTHFIELD ST - $2,710,000
806 HARTZELL ST - $2,724,000
18013 SEA REEF DR - $2,790,000
1352 GOUCHER ST - $2,825,000
15313 EARLHAM ST - $2,845,000
16910 BOLLINGER DR - $2,950,000
1260 PIEDRA MORADA DR - $3,084,500
716 ALMAR AVE - $3,110,000
757 HARTZELL ST - $3,275,000
926 EMBURY ST - $3,425,000
1042 EMBURY ST - $3,450,000

16686 VIA LA COSTA - $3,660,000
1050 EMBURY ST - $3,675,000
755 ALMA REAL DR - $4,005,000
1131 CHAUTAUQUA BLVD - $4,025,000
114738 WHITFIELD AVE - $4,275,000
1176 EMBURY ST - $4,295,000
17880 VICINO WAY - $4,600,000
11139 MONUMENT ST - $4,650,000
15204 FRIENDS ST - $4,699,000
15413 VIA DE LAS OLAS - $4,850,000
17406 POSETANO RD - $4,950,000
1101 HARTZELL ST - $5,200,000
1226 MONUMENT ST - $5,237,500
1018 KAGAWA ST - $5,250,000
945 CORSICA DR - $5,850,000
1221 MINORCA DR - $6,668,750
17667 CAMINO DE YATASTO - $6,900,000
15253 DE PAUW ST - $6,900,000
450 WYNOLA ST - $6,900,000
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CALL TODAY FOR YOUR 
FREE GUIDES: 310.255.5454

BUYING A 
HOME IN 
2016

THE ULTIMATE GUIDE TO BUYING A HOME IN 2016 
Ready to buy? Don’t 
miss this informative 
guide that details 
exactly what you need 
to know before you 
make an offer on your 
next dream home. 
Call us today to 
receive your FREE copy.

THE ULTIMATE 
GUIDE TO 
SELLING YOUR 
HOME IN 2016
Thinking of selling? 
Don’t miss this instruc-
tive guide that informs 
you of exactly what you 
need to know before 
you put your home 
on the market. Call us 
today to receive your 
FREE copy.

What’s Your Santa Monica Home Worth?

Get a FREE monthly report with customized updates

www.WestsideHomeReport.com

SELLING YOUR HOME IN 2016

by Sheyna Steiner
 

The most influential 
determinant of your 
mortgage rate is your 

credit score. The higher your 
credit score, the lower the interest 
rate on the mortgage.

HOW CREDIT SCORES AFFECT 
MORTGAGE RATES

Borrowers with high credit 
scores tend to get lower interest 
rates on mortgages than 
borrowers with low credit scores.

• A credit score of 740 or higher 
qualifies for the best interest 
rates from most lenders.

• It is difficult, but possible, to 
get a mortgage with a credit 
score under 620.

• The difference between the 
best and worst rates can vary 
by a full percentage point and 
a half.

Not only is a high credit score 
vital in getting a low mortgage 
rate, it influences whether you 
can get a home loan at all. 
Buyers below a certain threshold, 
typically a FICO score of 620, 
have a better chance of striking oil 
in their bathtub than securing a 
mortgage. It’s possible, but it will 
require some digging.

A credit score of 740 or 

more should qualify for the 
best mortgage rates from most 
lenders. Depending on the 
lender, the mortgage rates 
offered to the highest and lowest 
credit tiers can vary as much as a 
full percentage point and a half, 
says Louis Spagnuolo, a former 
vice president of mortgage 
banking at WCS Lending in 
Boca Raton, Fla.

WHAT LENDERS 
LOOK FOR

Lenders prefer borrowers with 
low balances, a long history of 
on-time payments and a mix of 
credit utilization —for instance, a 
car loan and a couple of revolving 
accounts such as credit cards.

“Lenders look at several variables 
on the credit report: outstanding 
debt, the outstanding debt relative 
to the total available debt; the 
length of the credit history, and 
the pursuit of new credit —how 
many inquiries are on your report,” 
says Matt Hackett, underwriting 
manager at Equity Now, a direct 
mortgage lender in New York.

HOW TO CLEAN 
UP YOUR CREDIT

Ideally, you’ll check your credit 
report a year or so before buying 
a home. That gives you time to 
correct errors in the report and 
change ways you use credit to 
improve your score.

Scour everything from the way 

your name is spelled and previous 
addresses to checking that each 
and every account is yours and 
reported correctly. If an account 
has been closed, make sure that is 
accurately reported.

“Sometimes people will quickly 
glance over their information and 
that’s it. But you should take 
the time and look at the account 
numbers,” says Steve Katz, senior 
marketing communications 
executive for TransUnion.

CORRECT AND WAIT
All three credit bureaus make it 

easy to dispute errors online.
If everything is correct, pay 

down balances and let time do 
the rest.

The credit reporting agencies 
do charge a fee if you want to 
know your credit score. Lenders 
look at all three scores and use the 
middle one, Hackett says.

WHAT ELSE 
YOU CAN DO

If you’re buying a home soon, 
try not to apply for new credit. 
Though it’s not always avoidable—
for instance, if you need a car loan 
or college financing—you should 
resist opening several new lines 
of credit in a short time. Multiple 
new accounts can decrease your 
credit score.  n

© 2016 Distributed by  
Tribune Content Agency, LLC.

HOW YOUR CREDIT SCORE AFFECTS YOUR

MORTGAGE RATE

310-255-5454
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310.255.5454
Email: Rob@RobertRadcliffe.com
www.RobertRadcliffe.com

Virtualtourist.com 

V i r t u a l T o u r i s t 
members are some 
of the most well-

traveled people around and 
they have covered almost every 
corner of the world. With this 
in mind, we had them share 
their thoughts on seven of the 
Most Unique Places to Stay.

AIRPLANE COCKPIT: 
JumboStay Hostel, 
Stockholm, Sweden

JumboStay has converted an 
old jumbo jet into a unique 
hostel experience allowing 
guests the opportunity to 
spend the night onboard a real 
jumbo jet, while being on the 
ground. With three different 
room types, dorm rooms, 
standard rooms and suites, you 
can choose your lodging based 
on budget, and privacy desires. 
Most rooms accommodate 
four guests and only a few 
have a private bathroom and 
shower. The creme de la creme 
is the luxury suite converted 
cockpit with a panoramic view 
of the airport. At Jumbo Stay 
you’re guaranteed a unique 
and outstanding experience at 
a reasonable price.

GLAMPING WITH 
ANIMALS: Safari West, 
Santa Rosa, California

If you can’t travel to Africa 
for a safari, then head to Safari 
West located midway between 
Santa Rosa and Calistoga, 
California. Just off the Mark 
West Highway, Safari West 
provides a wonderful venue 
for animal lovers. Day trips 
are accommodated, but 
staying there is much more 
unique, as you sleep in luxury 

African tents imported just 
to set the theme. Wake up 
to the sights and sounds of 
animals, including giraffes, 
rhinos, zebras, monkeys and 
more. Rates vary depending 
on the season.

CAVE SUITES: Cappadocia 
Cave Suites, Goreme, 
Cappadocia, Turkey

Located in Goreme, 
one of the most beautiful 
and distinctive locales in 
Cappadocia, the Cave Suites 
combine old world charm 
with new world luxury. Built 
around original cave dwellings 
and houses of the Hittite, 
Roman and Byzantine Periods, 
Cave Suites give travelers the 
unique experience of sleeping 
in a cave. Fourteen of the 36 
rooms were designed around 
original “fairy chimneys” 
and the fireplaces are in use 
today, making this hotel even 
more exceptional since “fairy 
chimneys” are now protected 
by UNESCO and no longer 
allowed to be made into hotels.

LIVING ON THE EDGE: 
Skylodge Adventure 
Suites, Urubamba, 
Cusco, Peru

By far the scariest of 
the hotels is the Skylodge 
Adventure Suites in 
Urubamba, Cusco, Peru, 
and these are definitely not 
for the faint of heart. The 
rooms literally hang off the 
side of a mountain and the 
only way to access them 
involves rock climbing up a 
few hundred feet. And getting 
down? Zipline. The hotel’s 
“transparent luxury capsules” 
provide a 300-degree view of 
the majestic Sacred Valley. 

The caves, 24 feet long, eight 
feet wide, come equipped 
with a private bathroom 
where you can still enjoy the 
views. Enjoy all this luxury 
at approximately $350 USD 
per person.

UNDERWATER HOTEL: The 
Manta Resort, Zanzibar, 
Tanzania, Africa

A private floating island 
with your bedroom 13 feet 
beneath the surface is yours 
to enjoy when you book 
the exclusive Underwater 
Room at The Manta Resort 
in Zanzibar. The three-story 
luxurious getaway provides 
three levels of extraordinary 
views and experiences you’ll 
have nowhere else. The 
landing deck, at sea level, has 
a lounge area and bathroom. 
Upstairs on the roof, another 
lounge area provides an 
opportunity for sunbathing 
or stargazing. Downstairs, the 
bedroom seems to float in the 
crystal clear waters, providing 
360-degree viewing of reef 
fish and other underwater 
creatures. $1,500 USD per 
night gets you the room, 
along with breakfast, lunch, 
three-course dinner, all you 
can drink all day long, plus 

one spa treatment per person 
and complimentary Wi-Fi.

SLEEPING IN TREES: 
Free Spirit Spheres, 
Qualicum Beach, British 
Columbia, Canada

The idea behind Free Spirit 
Spheres in Qualicum Beach is a 
simple one—to provide people 
the opportunity to live in and 
among the trees. Three unique 
rental spheres are suspended in 
the rainforest anywhere from 
10 to 14 feet above ground. The 
two larger spheres, Eryn and 
Melody, each come equipped 
with a cozy bed, sitting area 
and small sinks. Melody, 
the newest sphere, features a 
Murphy bed and two fold-
down tables. Guests say the 
peacefulness of the forest 
provides a magical experience 
that inspires creativity and 
feelings of oneness with 
nature. Free Spirit Spheres is 
open year round.

GLASS IGLOOS: 
Kakslauttanen Arctic 
Resort, Saariselka, 
Lapland, Finland

For a unique Northern 
Lights experience, treat yourself 
to a night in the glass igloos of 
Kakslauttanen Artic Resort in 

Finland. Open from August 
20 through April, the two- and 
four-person, all-glass thermal 
igloos allow guests some of the 
most amazing views of Aurora 
Borealis from the warmth and 
privacy of their own personal 
igloo. Each glass igloo is fitted 
with thermal glass walls and 
ceilings, which insulate the 
interior to keep it warm and 
cozy at night. The glass also 
contains a frost preventative, 
maintaining crystal-clear 
panoramic views, even when 
temperatures outside drop to 
minus 22 degrees F. Although 
the hotel does not guarantee a 
view of the Northern Lights, 
they keep constant watch over 
the weather conditions and 
ring a signaling bell for visitors 

to look to the sky when the 
phenomenon is visible. The 
hotel also plays host to the 
world’s largest smoke sauna 
and has its own restaurant, 
ice bar and snow chapel built 
fresh every winter. Rates vary 
depending on the season.  n

© 2016 Virtualtourist.com, 
Distributed by Tribune 

Content Agency, LLC
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Welcome to the 24 hour guard gated community of one of Malibu’s 
most prestigious neighborhoods—famed Serra Retreat. Stroll to movie 
theatres, restaurants and the posh boutiques at Cross Creek or enjoy the 
breathtaking views and gardens of the St. Francis Monastery. Walk to the 
nostalgic surf capital of the world, Surf Rider Beach or to the Malibu Pier. 
Listen to the croaking frogs at night or gaze at the crossing deer in the 
day—there is no other place like Serra Retreat.

Newly built farm-style Cape Cod home designed by Doug Burdge in 
an absolute breathtaking country setting and perhaps one of the rarest 
lots in Malibu, especially for the equestrian enthusiast. Property is 
3.18 acres and offers 7 covered horse corrals (zoned for 17) with an 
outdoor riding arena in an ideal picturesque setting of mature sycamore 
and oak trees with its’ own rock lined creek; steps away from horse trails 
throughout Santa Monica Conservancy mountains.  

5,000 square feet of living space with plans waiting permit for a guest 
house / gym above the garage.

The sundrenched house is tastefully designed; beautiful European 

oak hardwood floors throughout. The downstairs offers a living, dining 
room combination with soaring high ceiling, surrounded by picturesque 
windows to the outdoors and French doors leading to the outdoor patio; 
all of which offer the setting for perfect indoor-outdoor entertaining.  

There is a massive “great room” including a gourmet kitchen with top-
of-the-line appliances, center-island and a breakfast area, den (also the 
4th bedroom) that has its own farmhouse sliding door.

Upon arriving to the upstairs landing, you are greeted with your 
gorgeous library, with close access to the exquisite master suite with 
views overlooking the rock-lined creek and the tree-line backyard. The 
master also includes a huge walk-in closet, luxurious bathroom, fireplace 
and private balcony. 

This stunning home with an understated elegance is quietly tucked 
away towards the back of the canyon, perfect for the clientele that 
desires solitude.

The property has a new septic, water well and pump and allows for 
20+ cars for parking; a very rare and needed feature in Serra Retreat.

MALIBU  |  ”SERRA RETREAT” | 23344 PALM CANYON LANE  |  $7,999,000 

AVAILA
BLE

 

JULY

JUST
 LIS

TED

Pristine two-story California Coastal traditional 
with rare one bedroom and one bathroom guest house 
with separate entry and enormous deck. 

The main house offers 4 bedrooms, 4 baths, and 
spacious outdoor area with pool, Jacuzzi, cascading 
waterfall, barbecue, eating area, basketball area for 
kids, grassy yard and separate chicken coop!

Custom home, recently built by the owner with 
quality craftsmanship and finishes throughout; 
including beautiful mahogany floors, sliding glass 
doors overlooking the back and side yard, gourmet 
kitchen with Viking stove and refrigerator, impressive 
granite counters, Center Island with breakfast bar 
and separate breakfast area.

There is also a huge family room used as the 
game room with billiard table and big screen T.V. 
This is the perfect house for indoor and outdoor 
entertaining.

The grand-sized master suite is equipped with 
built-in media center, fireplace and offers a luxurious 
bathroom with spa tub, rain shower, his and her sinks 

and large walk-in closet.
The main house offers 4,135 square feet and the 

guest house another 914, for a total of = 5,049 all on 
a 10,525 lot.

Within a short distance to Palisades Village and 
beautiful beaches.

PACIFIC PALISADES  |  933 BIENVENEDA   |  PROUDLY PRICED AT $4,395,000

PACIFIC PALISADES  |  1365 MARINET TE RD  |  PRICED AT $6,450,000

COMIN
G SO

ON

Located Los Angeles’s most recognized neighborhood, coveted 
“Brentwood Park”

Privately gated with circular drive and boasting 8,600 square feet of 
luxurious living, this 3-story Hampton style home built in 2007 has every 
attention to detail and quality.

There are 6 large bedrooms, 7.5 baths and 3 car garages, all on a 
gorgeous landscaped 15,594 lot with pool, spa, covered and uncovered 
patios, built-in barbeque and expansive grassy yard.

Immediately upon entering the home you are greeted by a spacious 
entry with dark walnut hardwood floors and views to both the living 

and dining rooms.
The formal living room has a grand sized fireplace. The dining room 

includes exquisite detailed moldings and picturesque views to the 
lovely landscaped front yard.

The enormous family room has a fireplace and access through the 
French doors to the backyard. The chef’s dream kitchen is fully equipped 
with top-of-the-line Viking appliances, including 2 dishwashers. There is 
also a large center-island, breakfast area and built-in desk.

Also on the main level is the richly appointed “polo-lounge” wood 
paneled den with fireplace; ideal for relaxing, reading or an after 

dinner drinks.
The decadent master suite offers a private balcony overlooking 

the beautiful yard, sitting room with fireplace; lavish his and her “Four 
Season’s” bathrooms with marble counters, spa tub, built-in vanity, 
glass enclosed steam shower, designer faucets and sitting room and 
two enormous walk-in closets.

The lowest level of the home has the media-screening room, game 
room that is currently used as a gym, bathroom, laundry and wet bar. 
There is a built in sound system throughout the entire home.

BRENTWOOD  |  HAMPTON’S IN THE PARK 
178 S. ROCKINGHAM AVENUE  |  $9,495,000

Virtual tours and photos, visit www.robertradcliffe.com

EXCEPTIONAL HOMES FOR EXCEPTIONAL PEOPLE

Brand new exquisitely designed home by 
acclaimed architect Ken Ungar coming Spring 2016.

This impressive two-story East Coast Traditional 
style home is located a short distance to the Pacif-
ic Palisades Village on a quiet cul-de-sac above the 
Palisades Alphabet Streets.

Boasts over 6,000 square feet on large 21,000 
square foot lot with mature trees and gorgeous 

new landscaping; including a grassy yard, pool, spa, 
fire-pit and patio; perfect for outdoor entertaining.

There are 5 grand sized bedrooms with a second-
ary upstairs family room plus a downstairs office.

Upon entering the home you are greeted by a 
spacious center hall plan with rift & quarter oak floors 
that continue through the entire house. There is a 
formal living room to the left with fireplace and on 

the right is the formal dining room with a convenient 
butler’s pantry for access to the kitchen.

Towards the back of the house is the impressive  
kitchen, family room and breakfast room combina-
tion with fireplace and folding doors to access the 
backyard. The entire area is dressed with tongue and 
groove ceiling, beautiful moldings and wainscoting.

The chef’s dream kitchen features top of the line 

Wolf appliances, center- island with breakfast bar, 
double sink and gorgeous stone counter tops.

Upstairs offers an enormous master suite with 
vaulted ceiling, cozy sitting room, fireplace and a 
lavish bathroom with marble floors, soaking tub, his 
& her vanities, glass enclosed shower and a large 
custom built walk-in closet for two.

IN
 ES

CRO
W
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High-end luxury condo in one of Brentwood’s 
most sought after buildings. Quiet street with 
central location. Side by side parking with over 
12 guest spots making parking easy for you and 
guests! One of few buildings in Brentwood with 

a Doorman Monday-Friday from 9am-5pm. Large 
storage unit included. Gorgeous high quality up-
grades throughout. Expansive open floor plan with 
large master bedroom including dual custom built-
in closets. Gourmet cook’s kitchen, stainless steel 

appliances. Breakfast eating area and dining room. 
Brand new gorgeous floors - hardwood in main 
living areas, porcelain in kitchen and bathroom. 
Brand new paint. Custom built-in entertainment 
center and dresser in master bedroom. High-end 

upgrades for lighting to include ambient lighting 
to create the perfect atmosphere for any occasion. 
Private upgraded patio. Both bedrooms are en-
suite with new fixtures in bathrooms. Fireplace and 
laundry in unit.

BRENT WOOD  |  11863 DARLINGTON AVE #G1  |  $1,095,000

BRENTWOOD  |  577 GREENCRAIG  |  PROUDLY PRICED AT $2,895,000

COMIN
G SO

ON

Virtual tours and photos, visit www.robertradcliffe.com

EXCEPTIONAL HOMES FOR EXCEPTIONAL PEOPLE

BRENT WOOD  |  165 LIT TLE PARK LANE  |  PROUDLY PRICED AT $2,349,000
Brentwood flats immaculate, sophisticated, dra-

matic contemporary home; perfect for one, two or 
three.

Home is quietly tucked away at the end of a pri-
vate cul-de-sac off Paisley Lane and within a few 
minute stroll to San Vicente shops and restaurants.  
Truly a very rare and unique property; as though 
you are in Big Sur with the conveniences of the city.

Completely Secluded behind a gate and set way 

back off the street for maximum privacy, you are 
greeted by a waterfall among towering pine and 
eucalyptus trees with lush landscaping surrounding 
the property.

Walls of glass soak in the sun throughout the day 
and overlook the private backyard terraces with six 
cascading waterfalls, amidst wonderful salt water 
rock lagoon pool and spa. Truly an oasis!

Very dramatic home with cathedral beamed 

ceilings and an open floor plan that is great for 
entertaining. Greenery or water views from every 
window. Large glass doors open to peaceful yard 
with multiple patios facing the tranquil waterfalls; 
and a perfect Zen-meditation area with exceptional 
Feng Shui water placement in the wealth corner of 
the yard.

There are custom hardwood floors through-
out, updated baths and granite kitchen, delightful 

dining room with a sitting area and a cozy fireplace 
for a romantic evening or entertaining.

There are 2 bedrooms, 2 baths plus a loft/ convert-
ible den that could be a 3rd bedroom and lots of clos-
ets. There is a great use of space in this 2,110 square 
foot house on a beautiful secluded 9,803 hillside lot.

Other features include a potting shed/green-
house, newer roof, air conditioning, and tankless 
water heater.

PACIFIC PALISADES  |  1240 TELLEM DRIVE  |  $3,295,000
Unobstructed, breathtaking, Queen’s necklace 

ocean views to Santa Monica bay from this meticu-
lously maintained single-story mid-century modern 
ranch style home set back off the street for maxi-
mum privacy on a gated flag lot.

Enter the residence into a Zen-like sanctuary 
atrium with tranquil fountain and landscaping. The 

home is filled with natural light with its’ massive 
glass doors and windows; taking full advantage of 
this incredible view property.

The living room offers a fireplace and formal din-
ing room have hardwood floors and throughout 
the house are attractive opened beamed bleached 
ceilings. 

The spacious kitchen is fully equipped with gran-
ite counters, center island and family and breakfast 
room combination; the perfect place for family 
gatherings or relaxing to enjoy the view. 

Home originally had 4 bedrooms and presently 
converted to 3 bedrooms (and can easily be con-
verted back to 4) with 3 bathrooms. Square foot is 

apx 3,175 on a massive 35,580 square foot lot with 
plenty of room for a dramatic infinity pool.

This is an amazing opportunity for anyone that 
has always wanted a private home on a large lot 
with incredible views!
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This house was designed by award-winning archi-
tect Lee Miller, AIA, whose work was featured in 1976 
in the seminal exhibition “Los Angeles 12,” at the Pacific 
Design Center. This stylish 1960s “Mad Men”-era home, 
designed by the architect for himself and his fami-
ly, has been slightly remodeled with today’s modern 
amenities, including remodeled bathrooms and floor 
to ceiling sliding glass Fleetwood doors, allowing for a 

sun-drenched home while maintaining the essence of 
its historic and architectural integrity. 

Making this 3,250 square-foot home also unique is 
the lowest of its 3 levels: 1 bedroom apartment with 
kitchenette, full bath and separate entry, perfect for 
at-home office or in-law suite.

There is a very dramatic entry into the home with 
enormous use of space, high ceilings and access to a 

vast newer outdoor deck overlooking the large grassy 
and maturely landscaped 8,340 square foot lot. There 
are hardwood and concrete floors throughout. 

For the architectural connoisseur, this home is not 
to be missed. In addition to Lee Miller’s work, “Los 
Angeles 12” featured buildings by Frank Gehry, Craig 
Ellwood, John Lautner, Cesar Pelli, and others. Miller’s 
celebrated buildings include the Leonard I. Beerman  

Early Childhood Center at Leo Baeck Temple in Bel-Air, 
which was honored with an award from the Los Angeles 
Chapter of the AIA. The house, itself, is significant as it 
was published in the Los Angeles Times, Aug. 13, 1967. 
At that time, architecture writer Douglas Simmonds 
noted Miller’s “special feeling for lofty space, balanced 
light and orderly geometric design.”

IN
 ES

CRO
W

IN
 ES

CRO
W



SO
LD

 “P
RIV

ATEL
Y”

SOLD - PREVIOUSLY LISTED WITH 
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