
PR
ES

OR
TE

D 
ST

D 
  

U.
S. 

PO
ST

AG
E  

PA
ID

  
GR

EE
NF

IEL
D,

 IN
PE

RM
IT 

NO
. 6

7 

D
is

co
ve

r P
ub

lic
at

io
ns

, 6
42

7 
Bu

sc
h 

Bl
vd

., 
C

ol
um

bu
s,

 O
H

 4
32

29

D
P#

 2
07

91

ROBERT RADCLIFFE

310.255.5454
Email: Rob@RobertRadcliffe.com

www.RobertRadcliffe.com

3 YOUR MONEY 

Financial Rules to Break

6 IN THE KNOW 

Market Reports 

9 REAL ESTATE

Area Homes for Sale

12 OFF THE MARKET

Area Homes Sold

 7.16 What’s Inside

w w w . R o b e r t R a d c l i f f e . c o m

The Radcliffe GRoup’s Real esTaTe RepoRT

The Radcliffe Report Servicing 90272, 90049, 90402 & 90265 • Courtesty of Robert Radcliffe • Sotheby’s International Realty • 310.255.5454 • Rob@RobertRadcliffe.com • www.RobertRadcliffe.com

has been ranked by

as one of the top 250 sales teams in the USA

by Realtor.org

E xisting-home sales 
sprang ahead in May 
to their highest pace 

in almost a decade, while the 
uptick in demand this spring 
amidst lagging supply levels 
pushed the median sales price 
to an all-time high, according 
to the National Association 
of REALTORS®. All major 
regions except for the Midwest 
saw strong sales increases last 
month.

Total existing-home 
sales, which are completed 
transactions that include 
single-family homes, 
townhomes, condominiums 
and co-ops, grew 1.8 percent 
to a seasonally adjusted annual 
rate of 5.53 million in May 
from a downwardly revised 
5.43 million in April. With 
last month’s gain, sales are 
now up 4.5 percent from May 
2015 (5.29 million) and are at 
their highest annual pace since 
February 2007 (5.79 million).

“The May gain over April 
signals that the real estate 
market has maintained strong 
momentum all spring,” says 
realtor.com chief economist 
Jonathan Smoke. “We are now 
in this year’s peak home buying 
months, and this pace of sales 
should produce the gains we 
have been forecasting that will 
make 2016 the best year of home 
sales in a decade. The biggest 
challenge to prospective buyers 
right now is tight supply, which 
we have seen for 45 consecutive 
months. In these conditions, 
home values have strong 
support, but potential buyers 
will continue to face challenges 
finding a home for sale that 
meets their needs. That is why 

we’re seeing the age of inventory 
drop dramatically while prices 
have gone up 5 percent over the 
last year and are now at record 
nominal levels.”

Lawrence Yun, NAR chief 
economist, says existing sales 
continue to hum along, rising 
in May for the third consecutive 
month. “This spring’s 
sustained period of ultra-low 
mortgage rates has certainly 
been a worthy incentive to 
buy a home, but the primary 
driver in the increase in sales is 
more homeowners realizing the 
equity they’ve accumulated in 
recent years and finally deciding 
to trade-up or downsize,” he 
says. “With first-time buyers 
still struggling to enter the 
market, repeat buyers using the 
proceeds from the sale of their 
previous home as their down 
payment are making up the 
bulk of home purchases right 
now.”

Adds Yun, “Barring 
further deceleration in job 
growth that could ultimately 

temper demand from these 
repeat buyers, sales have the 
potential to mostly maintain 
their current pace through the 
summer.”

Surpassing the peak 
median sales price set last 
June ($236,300), the median 
existing-home price for all 
housing types in May was 
$239,700, up 4.7 percent from 
May 2015 ($228,900). May’s 
price increase marks the 51st 
consecutive month of year-
over-year gains.

Total housing inventory 
at the end of May rose 1.4 
percent to 2.15 million existing 
homes available for sale, but is 
still 5.7 percent lower than a 
year ago (2.28 million). Unsold 
inventory is at a 4.7-month 
supply at the current sales 
pace, which is unchanged from 
April.

“Existing inventory remains 
subdued throughout much of 
the country and continues to 
lag even last year’s deficient 
amount,” adds Yun. “While 

new home construction has 
thankfully crept higher so far 
this year, there’s still a glaring 
need for even more, to help 
alleviate the supply pressures 
that are severely limiting 
choices and pushing prices 
out of reach for plenty of 
prospective first-time buyers.”

The share of first-time 
buyers was 30 percent in May, 
down from 32 percent both 
in April and a year ago. First-
time buyers in all of 2015 also 
represented an average of 30 
percent.

According to Freddie Mac, 
the average commitment rate 
for a 30-year, conventional, 
fixed-rate mortgage inched 
backward from 3.61 percent 
in April to 3.60 percent in 
May, which is the lowest since 
May 2013 (3.54 percent). The 
average commitment rate for 
all of 2015 was 3.85 percent.

Properties typically stayed on 
the market for 32 days in May 

Existing-Home Sales Reach Highest 
Pace in Over Nine Years

Continued on Page 5
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WHAT PEOPLE ARE SAYING ABOUT ROBERT

Robert Radcliffe specializes in residential sales in Brentwood, Malibu, Pacific Palisades and Santa 
Monica, representing more than 600 luxury homeowners with their moves and presently working at 
the world-wide recognized Sotheby’s International Realty.

After years of being a top-producing agent, ranked in the top 1% worldwide, Rob has also created 
a supporting team that allows him to lead each client smoothly and efficiently through the buying 
and selling processes. His team’s success has been recognized by The Wall Street Journal as one of 
the top 250 sales teams in the USA.

In addition to Rob’s 25 years of experience, he also offers valuable personal real estate knowledge 
as an investor, builder and rental management. His clients get to take advantage of decades of 
priceless information to help with their own home buying and selling decisions.

As a seasoned and nationally recognized veteran in the real estate industry, Rob has led 
agent-training programs, discussed real-estate topics on television and in print, and successfully 
managed real estate offices.

On a personal side, Rob is a husband and father of 3 boys. He understands the decision to buy or 
sell a home involves the entire family and respects that every member has their personal goals 
and expectations. Rob’s goal is to exceed those expectations, to establish a long lasting business 
relationship as a trusted real estate advisor for his clients and their referrals for each and every move.

Rob has also been active in his community, sponsoring tennis events at the Riviera Country Club in 
Pacific Palisades to benefit Spinal Muscular Atrophy and Chrysalis. He has also co-sponsored golf 
tournaments held at Malibu Country Club benefiting Habitat for Humanity.

“My husband and I have done over $24million in sales in buying and selling various homes throughout 
Santa Monica and the Pacific Palisades using Robert Radcliffe as our agent over the past 14 years. He is truly 

one of the best, most professional and experienced Realtors. He is a true pleasure to work, he is honest 
and trustworthy. We have appreciated all of his knowledge, hard work and expertise in managing our real 
estate needs when either buying or selling, or at times doing both at the same time. As seasoned business 

professionals who work in large corporations managing large business transactions we both know how to sell 
and manage and we give Robert our highest recommendation.” 

– Michelle and Doug Turk
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What’s Your 
Home Worth?

Get a FREE monthly report with customized updates

www.WestsideHomeReport.com

by Robert Pagliarini

Y ou should always max out 
your 401(k) and save for 
your kid’s college education 

in a 529 plan, right? Maybe not. Most 
experts have long touted a number of 
practices that may actually be working 
against you.

These are the top 10 money rules 
you should break—and what you 
should do instead

YOU NEED SIX MONTHS OF 
LIVING EXPENSE IN CASH

This is the granddaddy of them all. 
Start to type “emergency” into Google 
(GOOG), and the first suggestion is 
“emergency fund.” The rule is to make 
sure you have six month’s of living 
expenses tucked away in cash in case 
you lose your job or suffer a financial 
setback. Of course it’s important 
to have a financial safety net, but 
when you earn virtually nothing on 
your cash, this rule can cost you. 
For example, if six months of living 
expenses for you are $25,000, you’d be 
sacrificing close to $1,000 of income 
a year by keeping this money in a 
checking or money market account.

For years, I’ve broken the mold on 
this financial rule by telling clients 
they shouldn’t have their emergency 
fund in cash. Instead, choose a short-
term bond fund that pays three 
percent or higher for your safety 
net. If you need the money quickly, 
you can easily sell the fund and get 
access to the cash. If you don’t need 
the cash—and these emergency fund 
accounts are rarely used—you can still 
make money on the assets

MAX OUT YOUR 401(K)
Not so fast. There are many good 

reasons to contribute to a 401(k), such 
as tax savings, tax-deferred growth 
and a possible employer match, but 
there are also good reasons not to 
contribute as well. Don’t blindly 
dump money into your 401(k) if you 
don’t have an emergency reserve of 
some sort and there is a chance you 
will be laid off. It is taking longer for 
most to find a job, so if you think you 
may be out of work, make sure you 
have the resources to pay rent and buy 
food until you land a new job.

Also, if your employer doesn’t 
provide a match and you are in a 
low-income tax bracket, it may make 
more sense to pay the tax now (since 
you are in a low tax bracket) and 
invest in a Roth individual retirement 
account instead.

THEY KEY TO FINANCIAL 
SUCCESS IS CUTTING EXPENSES

You cannot cut your way to wealth. 
Too many people and financial 
advisers focus on trimming expenses 
when they should be focused on the 
other half of the equation—income. 
I’m a proponent for living within 
one’s means, but too often that 
creates an artificial barrier or ceiling. 
“This is what I make, so I have to 
cut back to save more,” is often the 
thought process. Rather than living 
within your mean, work on increasing 
your means.

There are many ways you can 
make more money, including asking 
for a raise, boosting your skills—
your human capital—and getting a 
promotion, starting a side project 

in the after-hours or going back to 
school and starting a new career. What 
you make today is not necessarily 
what you can make tomorrow. Cut 
unnecessary expenses and then use 
your energy to increase your income.

FULLY FUND A 529 
ACCOUNT TO SAVE FOR 

COLLEGE EXPENSES
You should only save for your 

children’s education if you can afford 
it. That means when you’re on track 
to having enough assets for your 
retirement. Assuming you have the 
retirement assets and now want to 
save for college, most advisers will 
recommend a 529 college savings 
account.

Not so fast. These 529 accounts 
have some real advantages, such as 
tax-free growth of contributions if 
they are used for approved higher 
education expenses. This tax-free 
growth is a big benefit. However, 
if you withdraw money from this 
account and do not use it for approved 
higher education expenses, the gains 
will be subject to ordinary income tax 
and a 10 percent penalty.

The big risk is if you fully fund 
your child’s college education but he 
or she decides to not go to college, 
drops out, finishes early or goes to 
a less expensive school. You have 
the ability change the beneficiary to 
another qualifying family member 
without penalty, but if you have just 
one child, there may not be anyone 
you can transfer the funds to. You 
would then have to liquidate the 
account and pay the tax and penalty. 
If you are undeterred and still want to 
pay for your child’s college education, 
start with a small contribution into 
the 529 and fund up to a maximum 
of 60 percent of the cost in case one 
of the above scenarios occur.

IT’S ALWAYS BETTER TO BUY A 
CAR THAN LEASE

The average age of cars on U.S. 
roads is 11.4 years. So if you’re 
average, then it may make sense for 
you to buy a car—especially a car a 

year or two old—instead of leasing. 
However, if you do not intend on 
driving the same car for over a decade, 
a lease may be a much better option. 
A new study by swapalease.com found 
it was better to lease than buy based 
on its criteria. And under certain 
circumstances, you may be afforded a 
larger business deduction with a lease 
compared to a purchased car.

A CFP DESIGNATION 
IS ALL YOU NEED

The certified financial planner 
designation is the gold standard 
when it comes to financial planning. 
I wouldn’t think of hiring a financial 
planner if they weren’t a CFP 
practitioner. However, just because 
you are working with a CFP doesn’t 
mean you shouldn’t research your 
adviser, his or her areas of expertise and 
how he or she charges. The CFP tells 
you he or she has advanced training 
in areas related to tax, investing and 
retirement planning; has passed a 
comprehensive and difficult exam; 
and has agreed to adhere to a high 
code of ethics.

The onus is on you to know what 
you need and to make sure your 
CFP financial planner can deliver. 
Don’t get lulled into thinking that 
just because he or she have three 
letters after his or her name that 
he or she has been screened. Ask 
tough questions before you trust your 
money to anyone—even a CFP.

DON’T GIVE THE GOVERNMENT 
AN INTEREST-FREE LOAN

Most financial pundits will advise 
taxpayers to have just enough taken 
out of their paycheck so when April 
15 comes around, they will neither 
owe money nor receive a refund. 
The rationale is if you get a refund 
from the Internal Revenue Service, it 
means you paid too much in over the 
year—and the government has had 
use of your money without paying 
you any interest. Keep the money and 
invest it yourself is the theory.

Again, that’s the theory, but reality 
is much different. It all comes down 

to psychology. I look at paying a 
bit more to the IRS as a forced 
and automatic savings account. Sure, 
you won’t earn interest, but human 
nature tells us you probably won’t 
save the money anyway. There is 
a greater chance you will squander 
$100 a paycheck than if you receive 
a $2,400 check from the IRS. One 
approach takes a plan and discipline 
each month to save and invest while 
the other doesn’t. A check from the 
IRS isn’t an interest-free loan; it is an 
automatic savings plan.

AVOID IRS AUDIT RED FLAGS
Nobody wants to endure an IRS 

audit, but too often I see honest 
and ethical taxpayers avoid claiming 
certain deductions or taking certain 
positions that are completely 
legitimate because they fear it will 
increase their chances of an audit. 
First, your chances of being audited 
are small—about 1 in 104 chance. If 
your return doesn’t include income 
from a business, rental real estate or 
farm, or employee business expense 
deductions, your chances are even 
smaller—1 in 250. Second, if 
you and your tax preparer are not 
crossing the line, you have little to 
worry about. In fact, thousands of 
taxpayers get a check from the IRS 
at the end of the audit. Don’t let a 
small chance of an audit keep you 
from taking advantage of every tax 
strategy for which you qualify.

FOLLOW YOUR PASSION, AND 
THE MONEY WILL FOLLOW

Do what you love, and you’ll never 
have to work a day in your life, or so 
the saying goes. It sounds good and 
feels good, but it’s not necessarily 
true. Sometimes—often, actually—
doing what you love can be a great 
hobby but not a good career. There 
are a lot of things I enjoy that I’ll 
never make a dime doing. A better 
approach is to find something you 
enjoy, are good at and that you can 
get paid to do. That is the financial 
trinity you should aspire to find, 
because it ties your interests with your 
skills with the marketplace.

START SAVING EARLY FOR YOUR 
KID’S COLLEGE EDUCATION
Follow this rule, and I’ll send 

you straight to detention. We know 
college costs are soaring, and we don’t 
want to bury our kids in college debt, 
so most parents prioritize college 
saving over retirement saving. Big 
mistake. If worse comes to worst, 
Junior can get a loan, work while in 
school or go to a less expensive school. 
Basically, Junior has decent options, 
and you have tough choices.

If you haven’t saved enough for 
retirement, you are stuck. There’s 
very little you can do other than slash 
your expenses, work longer or both. 
Save for your own retirement first. 
That’s the financial rule you should 
follow. If you have amassed so much 
wealth when your children head off 
to college that you can afford to help 
them, go for it. If you haven’t, you’d 
be doing your kids a disservice by 
jeopardizing your own retirement by 
paying for their tuition.   n

© 2016 CBS Interactive Inc. 
Distributed by Tribune Content 

Agency, LLC.

10 FINANCIAL RULES  
YOU SHOULD START 
BREAKING NOW
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ARGENTIN STUDIO
 <  Regina Argentin of Argentin Studio

Visit Argentin 
Studio online at: 

Argentinstudio.org

CREATES BEAUTIFUL ARTWORK
by Regina Argentin

R egina Argentin is Argentin studio, the 
ultimate decorative arts experience. She 
creates custom original murals, motifs, 

hand painted wall treatments, Venetian plaster 

and color consult. She has been in the business 
for over 15 years. She received her bachelor of 
fine arts at Art Center College. Her background 
is in the film industry and has also shown her 
paintings world wide. In addition to being a 
fine and decorative artist she also teaches art at 

private institutions.
Her clients include many, including Lee 

Iacocca, F. Lee Bailey, Norman Lear, Beverly 
Cohen, Jean Pierre Jeunet, Neil Diamond, Paula 
Abdul and Robert Radcliffe. 

Visit our website at: Argentinstudio.org.  n

(39 days in April), which is below a 
year ago (40 days) and the shortest 
time since NAR began tracking in 
May 2011. Short sales were on the 
market the longest at a median of 103 
days in May, while foreclosures sold 
in 51 days and non-distressed homes 
took 30 days. Forty-nine percent of 
homes sold in May were on the 
market for less than a month – the 
highest percentage since NAR began 
tracking.

May inventory data from 
Realtor.com® shows that the top 
five metropolitan statistical areas 
where listings stayed on the market 
the shortest amount of time were 
San Francisco-Oakland-Hayward, 
Calif., and Seattle-Tacoma-Bellevue, 
Wash., both at a median of 25 days; 
San Jose-Sunnyvale-Santa Clara, 
Calif., 26 days; and Denver-Aurora-
Lakewood, Colo., and Vallejo-
Fairfield, Calif., both at 30 days.

Earlier this month, NAR released 
a new survey looking at the home 

buying opportunities of student debt 
borrowers who are current in their 
repayment. The findings affirmed 
the notion that repaying student debt 
is a contributing factor to the low 
homeownership rate among young 
adults and the underperforming 
share of first-time buyers. Nearly 
three-quarters of non-homeowners 
in the survey believed that their 
student debt is delaying them from 
buying a home, with most of them 
citing not being able to save for 
a down payment as the primary 
reason.

“At a time of historically low 
interest rates, responsible student 
loan borrowers should have the 
opportunity to refinance their loans 
from their current rates, which 
can oftentimes run over double-
digit percentage points,” says NAR 
President Tom Salomone. “In 
addition to policy proposals that 
streamline income-based repayment 
programs and allow student loan 
borrowers the ability to refinance into 
lower rates, NAR supports those that 

promote student loan simplification, 
clarity and education. Furthermore, 
it’s important that mortgage 
underwriting guidelines related to 
student loan debt are standardized 
and do not impair homeownership 
opportunities.”

All-cash sales were 22 percent of 
transactions in May, down from 
both 24 percent in April and a 
year ago. Individual investors, 
who account for many cash sales, 
purchased 13 percent of homes in 
May, unchanged from April and 
down from 14 percent a year ago. 
Sixty-three percent of investors paid 
cash in May.

Distressed sales– foreclosures 
and short sales – declined to 6 
percent of sales in May, down from 
7 percent in April and 10 percent a 
year ago. Five percent of May sales 
were foreclosures and 1 percent 
were short sales. Foreclosures sold 
for an average discount of 12 
percent below market value in May 
(17 percent in April), while short 
sales were discounted 11 percent 

(10 percent in April).

SINGLE-FAMILY AND CONDO/
CO-OP SALES

Single-family home sales increased 
1.9 percent to a seasonally adjusted 
annual rate of 4.90 million in May 
from 4.81 million in April, and are 
now 4.7 percent higher than the 
4.68 million pace a year ago. The 
median existing single-family home 
price was $241,000 in May, up 4.6 
percent from May 2015.

Existing condominium and co-op 
sales rose 1.6 percent to a seasonally 
adjusted annual rate of 630,000 
units in May from 620,000 in April, 
and are now 3.3 percent above May 
2015 (610,000 units). The median 
existing condo price was $229,600 
in May, which is 6.0 percent above 
a year ago.

REGIONAL BREAKDOWN
May existing-home sales in the 

Northeast increased 4.1 percent to 
an annual rate of 770,000, and are 
now 11.6 percent above a year ago. 

The median price in the Northeast 
was $268,600, which is 0.1 percent 
below May 2015.

In the Midwest, existing-home sales 
dropped 6.5 percent to an annual rate 
of 1.30 million in May, but are still 
3.2 percent above May 2015. The 
median price in the Midwest was 
$190,000, up 4.8 percent from a 
year ago.

Existing-home sales in the South 
expanded 4.6 percent to an annual 
rate of 2.28 million in May, and are 
now 6.5 percent above May 2015. 
The median price in the South was 
$211,500, up 5.9 percent from a 
year ago.

Existing-home sales in the West 
jumped 5.4 percent to an annual 
rate of 1.18 million in May, but are 
still 1.7 percent lower than a year 
ago. The median price in the West 
was $346,900, which is 7.7 percent 
above May 2015.  n

Copyright 2016 NATIONAL 
ASSOCIATION OF REALTORS®. 

Reprinted with permission.

Continued from front page



TOTAL SOLD DOLLAR VOLUME:
$59,398,961

AVERAGE SELLING PRICE:
$2,474,956

AVERAGE LIST PRICE:
$2,528,125

MEDIAN PRICE:
$1,775,000

AVERAGE DAYS ON MARKET:
42

NUMBER OF LISTINGS SOLD:
24

AVG SALES PRICE/AVG. LIST PRICE: 97.9%

SINGLE FAMILY HOME SALES

6

MARKET REPORTS - JUNE 2016

BRENTWOOD

MALIBU

SANTA MONICA

Copyright © Sotheby’s International Realty | Price Range: All | Property Types: Single Family  Data is provided courtesy of California Real Estate Technology Services and may not reflect all relevant real estate activity. Sotheby’s 
International Realty does not warrant or guarantee the accuracy of this information. It is the responsibility of any buyer or seller to verify any and all information relevant to such consumer’s real estate transaction.

BRENTWOOD
Brentwood is one of the wealthiest areas of 

Los Angeles, populated by affluent professionals, 
political figures and celebrities. Known for its 
Spanish-style homes, condos and traditional 
homes, Brentwood has prosperous commercial 
districts along each of its major east-west 
thoroughfares, Wilshire Boulevard, San Vicente 
Boulevard and Sunset Boulevard. The Spanish-
style and traditional-style homes as well as the 
condos of Brentwood are located at the base of 
the Santa Monica Mountains. Brentwood was once 
part of the Rancho San Vicente y Santa Monica, a 
Mexican land-grant ranch sold off in pieces by the 
Sepulveda family after the Mexican-American War.

MALIBU
Few names can evoke visions of beach living and 

casual elegance as readily as Malibu, California. 
Embracing nearly 27 miles of gorgeous California 
coastline, Malibu has long been home to some of 
the most influential people in the world.

The terrain varies widely, and some of 
Malibu’s famous beaches and surf spots include 
Surfrider Beach, Zuma Beach and Le Carrillo 
Beach. Ocean-side dining, boutique shops and 
gorgeous beaches combine to create the unique 
lifestyle that exemplifies living in a Malibu home. 
Sotheby’s International Realty, Inc provides some 
breathtaking Malibu properties with oceanfront 
and spectacular beach views.

SANTA MONICA CONT. u 

TOTAL SOLD DOLLAR VOLUME:
$74,183,349

AVERAGE SELLING PRICE:
$3,371,970

AVERAGE LIST PRICE:
$3,376,318

MEDIAN PRICE:
$2,971,000

AVERAGE DAYS ON MARKET:
46

NUMBER OF LISTINGS SOLD:
22

AVG SALES PRICE/AVG. LIST PRICE: 99.9%

SINGLE FAMILY HOME SALES

SOLD LISTINGS:

TOTAL SOLD DOLLAR VOLUME:
$39,987,150

AVERAGE SELLING PRICE:
$3,075,934

AVERAGE LIST PRICE:
$3,263,769

MEDIAN PRICE:
$2,900,000

AVERAGE DAYS ON MARKET:
115

NUMBER OF LISTINGS SOLD:
13

AVG SALES PRICE/AVG. LIST PRICE: 94.2%

SINGLE FAMILY HOME SALES

SOLD LISTINGS:

11326 HOMEDALE ST  •  $1,500,000
12520 THE VISTA AVE #8  •  $1,525,000
16428 SLOAN DR  •  $1,750,000
11326 ISLETA ST  •  $1,995,000
11361 ISLETA ST  •  $2,016,000
16341 SLOAN DR  •  $2,187,526
4047 MANDEVILLE CANYON RD  •  $2,270,000
12033 COYNE ST  •  $2,600,000
12026 BENMORE TER  •  $2,650,000
126 S WESTGATE AVE  •  $2,850,000
12126 LA CASA LN  •  $2,895,000

1347 BECKWITH AVE  •  $3,047,000
12263 RENFREW RD  •  $3,240,000
12117 LA CASA LN  • $  3,350,018
1504 N KENTER AVE  •  $3,500,000
235 S WESTGATE AVE  •  $3,700,000
127 S BOWLING GREEN WAY  •  $3,887,805
13755 BAYLISS RD  •  $3,995,000
300 S CANYON VIEW DR  •  $4,155,000
235 N SALTAIR AVE  •  $6,600,000
1741 OLD RANCH RD  •  $6,945,000
12179 LEVEN LN  •  $7,525,000

1754 LECHUSA RD  •  $1,730,000
6149 TAPIA DR  •  $1,780,000
5940 PASEO CANYON DR  •  $1,810,000
6060 BONSALL DR  •  $2,350,000
20413 ROCA CHICA DR  •  $2,670,000
31662 BROAD BEACH RD  •  $2,882,150
505 VERA CANYON DR  •  $2,900,000

30112 CUTHBERT RD  •  $2,925,000
20826 BIG ROCK DR  •  $2,930,000
23256 MARIPOSA DE ORO ST  •  $3,725,000
22105 CARBON MESA RD  •  $3,825,000
31508 ANACAPA VIEW DR  •  $3,910,000
26946 PACIFIC COAST HWY  •  $6,550,000
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PACIFIC PALISADES

SANTA MONICA

Copyright © Sotheby’s International Realty | Price Range: All | Property Types: Single Family  Data is provided courtesy of California Real Estate Technology Services and may not reflect all relevant real estate activity.  
Sotheby’s International Realty does not warrant or guarantee the accuracy of this information. It is the responsibility of any buyer or seller to verify any and all information relevant to such consumer’s real estate transaction.

MALIBU BEACH

PACIFIC PALISADES
Among Los Angeles’ most desired 

neighborhoods, Pacific Palisades sits against a 
stunning backdrop with views of the Santa Monica 
mountains, the Pacific Coast, and several canyons 
that run between them. Pacific Palisades is home 
to the wellknown J. Paul Getty Villa museum 
and beautiful parks offering sporting activities 
and breathtaking views including Topanga 
Canyon State Park, Will Rogers State Historic 
Park and Polo Club, and Rustin Canyon Park, as 
well as community events such as the annual 
parade and fireworks display. Pacific Palisades 
offers sophisticated traditional estates, dramatic 
architectural residences, custom-built properties 
and inviting homes close to Palisades Village.

SANTA MONICA
Santa Monica offers more than simply a home. 

There are fishing and yacht clubs and exquisite 
fine dining right in your own backyard. Santa 
Monica is located on the Westside of Los Angeles 
and is comprised of 8.3 square miles of vibrant 
commercial districts, neighboring residential 
communities and a terrific public school system. 
Centered on three miles of wide, white, sandy 
beaches, Santa Monica has become a popular 
international destination, with many attractions 
such as The Santa Monica pier, Third Street 
Promenade, Main Street, and the ultra chic 
Montana Avenue.

MALIBU BEACH
Where the majestic Pacific meets golden sands, 

Malibu Beach is conveniently located within 
short drives of Santa Monica, Beverly Hills and 
Los Angeles International Airport. The area’s 
beachfront properties, vineyards and ranches are 
the destination for some of the most influential 
people, seeking a unique supply of Malibu Beach 
real estate. Malibu Beach offers the best of the 
best, from luxurious beachfront properties on 
the sand to extraordinary estates, mansions, 
vineyards, and ranches on the bluffs overlooking 
the Pacific Ocean and lining the hillsides with 
views of the Channel Islands offshore.

TOTAL SOLD DOLLAR VOLUME:
$36,922,222

AVERAGE SELLING PRICE:
$7,384,444

AVERAGE LIST PRICE:
$7,689,000

MEDIAN PRICE:
$5,600,000

AVERAGE DAYS ON MARKET:
130

NUMBER OF LISTINGS SOLD:
5

AVG SALES PRICE/AVG. LIST PRICE: 96.0%

SINGLE FAMILY HOME SALES

SOLD LISTINGS:

SOLD LISTINGS:

TOTAL SOLD DOLLAR VOLUME:
$101,578,542

AVERAGE SELLING PRICE:
$3,276,727

AVERAGE LIST PRICE:
$3,339,258

MEDIAN PRICE:
$2,715,000

AVERAGE DAYS ON MARKET:
59

NUMBER OF LISTINGS SOLD:
31

AVG SALES PRICE/AVG. LIST PRICE: 98.1%

SINGLE FAMILY HOME SALES

SOLD LISTINGS:

19302 PACIFIC COAST HWY  •  $2,500,000

27200 ESCONDIDO BEACH RD  •  $3,900,000

24056 MALIBU RD  •  $5,600,000

24420 MALIBU RD  •  $11,572,222

25160 MALIBU RD  •  $13,350,000

3007 A 3RD ST  •  $950,000
728 PACIFIC ST  •  $1,075,000
2211 23RD ST  •  $1,315,000
3121 FREDERICK ST  •  $1,345,000
2920 KANSAS AVE  •  $1,435,000
1127 OZONE AVE  •  $1,463,500
1714 WELLESLEY DR  •  $1,535,000
2215 5TH ST  •  $1,565,000
667 MARINE ST  •  $1,615,000
1411 HILL ST  •  $1,650,000
1766 SUNSET AVE  •  $1,750,000
1314 PINE ST  •  $1,755,000

833 BAY ST  •  $1,795,000
2657 31ST ST  •  $1,950,000
926 CENTINELA AVE  •  $2,050,000
2418 BEVERLEY AVE  •  $2,075,000
2004 MARINE ST  •  $2,261,242
373 MESA RD  •  $2,711,180
970 CENTINELA AVE  •  $3,250,000
464 18TH ST  •  $3,262,039
301 20TH ST  •  $4,500,000
603 25TH ST  •  $5,106,000
219 23RD ST  •  $6,320,000
1333 PALISADES BEACH RD  •  $6,665,000

14505 W SUNSET  •  $1,100,000
14833 SUNSET BLVD  •  $1,335,750
925 EMBURY ST  •  $1,655,000
16772 EDGAR ST  •  $1,815,000
14808 W SUNSET  •  $1,965,000
506 N LAS CASAS AVE  •  $1,999,999
928 LAS PULGAS RD  •  $2,035,000
16966 AVENIDA DE SANTA YNEZ  •  $2,090,000
611 N MARQUETTE ST  •  $2,175,000
18425 WAKECREST DR  •  $2,225,000
18339 WAKECREST DR  •  $2,250,000
301 BELLINO DR  •  $2,335,000
1355 BEREA PL  •  $2,350,000
718 RADCLIFFE AVE  •  $2,500,960
1220 EL HITO CIR  •  $2,603,600
656 HAVERFORD AVE  •  $2,715,000

16824 CALLE MONTECITO  •  $2,795,000
15867 SEABEC CIR  •  $2,810,000
15316 EARLHAM ST  •  $2,880,000
16814 CALLE BELLEVISTA  •  $2,880,670
349 N LAS CASAS AVE  •  $3,250,000
1463 FLORESTA PL  •  $3,400,000
951 FISKE ST  •  $3,470,000
15061 MC KENDREE AVE  •  $3,832,000
1181 PIEDRA MORADA DR  •  $3,947,500
15260 FRIENDS ST  •  $4,225,000
646 LAS LOMAS AVE  •  $4,345,000
921 GREENTREE RD  •  $4,350,000
16100 ANOKA DR  •  $5,324,000
965 NAPOLI DR  •  $7,500,000
748 AMALFI DR  •  $13,419,063
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We have the knowledge, experience, and 
private banking relationships necessary 
to package your loan strategically. We 
will work closely with you and tirelessly 
examine every option available to attain 
your personalized best loan.

With access to unique and flexible 
solutions, we are able to close even the 
most complex loans. We are equipped 
to ensure the process is smooth and 
successful every step of the way.
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Rarely is such an exquisite and elegant home offered 
for sale in Brentwood’s most prestigious neighborhoods, 
Brentwood Park. For the first time since being built, “The 
Chateau” by Studio William Hefner can be purchased 
privately for $13,000,000.

Meticulously designed by one of Los Angeles’s most 
recognized architects, William Hefner, and custom built 
for the owners with attention to detail in every room in 
this one-of- a-kind residence.

Incredible craftsmanship, creating a gorgeous 5,800 
square foot home on a large, 26,000 square-foot lot with 
a rare, sunken, North-South facing championship- sized 
tennis court, pool with an allee of fruitless olive trees, 
Japanese maples; as well as large plantings of oak-leaved 
hydrangea, lavender and upright rosemary all framed 
with handsome stone and stucco walls.

The home offers 12 ft. ceilings on the main floor and 
vast amounts of light flood through the steel floor-to- 
ceiling windows with transoms, to create a wonderfully 
dramatic and welcoming use of space and providing a 
feeling of serenity and elegance. Every room and corner 
of the house is an elegant architectural and interior 
design statement; from the chef’s dream kitchen, to 
the simply elegant master suite with 10 foot ceilings, 

fireplace and luxuriously streamlined bathroom with 
large, custom his-and- her Calcutta Ondulato marble 
vanities, a free-standing Waterworks bathtub, and a walk-
in Gascogne Blue marble shower, all with views to the 
expansive landscaped grounds.

The entire back of the home has a wall of glass with 
12-foot floor to ceiling doors with transoms that open 
on to the garden. Tall and vertical windows bring-in 
abundant light as well as structure to each room. Even 
the curvaceous wrought-iron custom entrance door is 
fitted with obscure glass to illuminate the entryway and 
each fireplace in the house is dressed with antique 17th 
and 18thcentury French limestone mantles.

An impressive center-hall separates the public living 
and dining rooms in front from the private, Marmarino 
venetian plastered family room and the centerpiece 
staircase, which is one of the pivotal areas of the house 
with a wrought-iron and bronze railing that follows the 
curve of the Gascogne Blue marble stairs, while a 20-foot- 
tall steel window floods even more light into the center 
of the house, creating a very luxurious and beautiful 
work of art. Furnishings with slightly curved lines recall 
the Art Deco period and complement the geometry of 
the architecture, while antiques lend a vintage sensibility.

The chef’s dream kitchen offers a custom-made 
Central Island, with room for two stools and, for discreet 
design and aesthetics; appliances are hidden from 
view behind painted wooden cabinetry. Stainless-steel 
counters, edged with the zinc used on bars in Paris, the 
Waterworks Pietra Azzuratta Ajava Blue backsplash and, 
the custom Bianco Perino marble mantel above the range 
add the atmosphere. An iron-paned window opens to 
a covered rear porch and ample yard, enhancing the 
indoor presence are glass doors to facilitate an easy flow 
between the kitchen and the terrace at the rear of house.

The home features a dramatic, detailed paneled living 
room, dining room, and master bedroom. The curved 
dining room with antique mirror, soften the rigidity of 
the space and, offsetting the traditional appearance, 
a custom, Minotti Unolingo Slim 55” elliptical-shaped 
chandelier with clear , palest blue and gray crystals. 
The wood floors are Cartier French Oak Flooring 3 1/4” 
wide chevron and 6” Cartier French Oak boarders. The 
lanterns on the outside of the house are custom-made 
from William Laman and the solid lead pots on the 
front terrace were the last remaining six from a foundry 
in England. Visit www.brentwoodparkchateau.com for 
video tour and photos.

BRENTWOOD PARK  |  WWW.BRENTWOODPARKCHATEAU.COM 
“THE CHATEAU” BY WILLIAM HEFNER | LISTED FOR $13,000,000

EXCEPTIONAL HOMES FOR EXCEPTIONAL PEOPLE
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Welcome to the 24 hour guard gated community of one 
of Malibu’s most prestigious neighborhoods—famed Serra Retreat. 
Stroll to movie theaters, restaurants and the posh boutiques at Cross 
Creek or enjoy the breathtaking views and gardens of the St. Francis 
Monastery. Walk to the nostalgic surf capital of the world, Surf Rider 
Beach or to the Malibu Pier. Listen to the croaking frogs at night or 
gaze at the crossing deer in the day—there is no other place like 
Serra Retreat.

Newly built farm-style Cape Cod home designed by Doug Burdge 
in an absolute breathtaking country setting and perhaps one of the 
rarest lots in Malibu, especially for the equestrian enthusiast. Property 
is 3.18 acres and offers 7 covered horse corrals (zoned for 17) with 

an outdoor riding arena in an ideal picturesque setting of mature 
sycamore and oak trees with its’ own rock lined creek; steps away from 
horse trails throughout Santa Monica Conservancy mountains. 5,000 
square feet of living space with plans waiting permit for a guest house 
/ gym above the garage.

The sundrenched house is tastefully designed; beautiful European 
oak hardwood floors throughout. The downstairs offers a living, 
dining room combination with soaring high ceiling, surrounded by 
picturesque windows to the outdoors and French doors leading to 
the outdoor patio; all of which offer the setting for perfect indoor-
outdoor entertaining.  

There is a massive “great room” including a gourmet kitchen with 

top-of-the-line appliances, center-island and a breakfast area, den 
(also the 4th bedroom) that has its own farmhouse sliding door.

Upon arriving to the upstairs landing, you are greeted with your 
gorgeous library, with close access to the exquisite master suite with 
views overlooking the rock-lined creek and the tree-line backyard. 
The master also includes a huge walk-in closet, luxurious bathroom, 
fireplace and private balcony. 

This stunning home with an understated elegance is quietly tucked 
away towards the back of the canyon, perfect for the clientele that 
desires solitude.

The property has a new septic, water well and pump and allows for 
20+ cars for parking; a very rare and needed feature in Serra Retreat.

MALIBU  |  ”SERRA RETREAT” | 23344 PALM CANYON LANE  |  $6,999,000

NEW
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Virtual tours and photos, visit www.robertradcliffe.com

EXCEPTIONAL HOMES FOR EXCEPTIONAL PEOPLE

The house is 
located on the 
north end of the 
property.

The seven covered 
horse corrals and 
outdoor riding 
arena are located 
on the south end.

3.18 ACRES WITH 7 COVERED HORSE CORRALS 
AND OUTDOOR RIDING ARENA

Located in Los Angeles’s most recognized neighborhood, 
coveted “Brentwood Park.” This 3-story Cape Cod-style home 
is gated with circular drive and boasting approx. 8,600 sq. ft. 
of luxurious living, built in 2007 has every attention to detail 
and quality. There are 6 large bedrooms, 7.5 baths, and 3-car 
garaged, all on a park like grassy approx. 15,594 sq. ft. lot with 
pool, spa, covered and uncovered patios, built-in barbeque and 

patio area for entertaining.
Immediately upon entering the home greeted by a spacious 

entry with dark walnut hardwood floors and views to both the 
living and dining rooms. The formal living room has a grand 
sized fireplace. The dining room includes exquisite detailed 
moldings and picturesque views to the lovely landscaped front 
yard. The enormous family room has a fireplace and access 

through the French doors to the backyard. The chef’s dream 
kitchen is fully equipped with top-of-the-line Viking appliances, 
including 2 dishwashers. There is also a large center-island, 
breakfast area and built-in desk. Seller paid $11,200,000 in 
2007 and selling for $2,000,000 less.

BRENTWOOD PARK  |  178 S ROCKINGHAM  |  $9,199,000

NEW
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Virtual tours and photos, visit www.robertradcliffe.com

EXCEPTIONAL HOMES FOR EXCEPTIONAL PEOPLE

PACIFIC PALISADES  |  1240 TELLEM DRIVE  |  $2,999,000
Unobstructed, breathtaking, Queen’s necklace ocean views to Santa Monica bay from this meticulously maintained single-story 

mid-century modern ranch style home set back off the street for maximum privacy on a gated flag lot. Enter the residence into a 
Zen-like sanctuary atrium with tranquil fountain and landscaping. The home is filled with natural light with its’ massive glass doors 
and windows; taking full advantage of this incredible view property. The living room offers a fireplace and formal dining room 
have hardwood floors and throughout the house are attractive opened beamed bleached ceilings. The spacious kitchen is fully 
equipped with granite counters, center island and family and breakfast room combination; the perfect place for family gatherings 
or relaxing to enjoy the view. 

Home originally had 4 bedrooms and presently converted to 3 bedrooms (and can easily be converted back to 4) with 3 bath-
rooms. Square foot is apx 3,175 on a massive 35,580 square foot lot with plenty of room for a dramatic infinity pool. This is an amaz-
ing opportunity for anyone that has always wanted a private home on a large lot with incredible views!

BRENTWOOD  |  11920 BRENTWOOD GROVE  |  $2,999,000
Totally private, gated estate sized 21,930 square foot lot set back off the cul-de-sac street with pool, barbecue area, grassy yard, 

mature landscaping, outdoor patio areas that are perfect for entertaining, gardens, large motor-court and 3 car garage. Enormous 
entertaining room with theatre, bar and game room. Could be perfect for a separate living or work space with separate entry. Priced 
to sell; below recent sales in the neighborhood. Home is in move-in condition and ready for the new owner to remodel the interior. 
The square footage of the house is 4,866 and offers 5 bedrooms and 5 baths. The house is on 3 separate levels (all above ground) and 
is perfect for the buyer that wants to create their dream home on a estate-sized lot in prime, quiet and private location of Brentwood.

Newly built Malibu beach home with top-of-the-line materials & finishes; Ideally located close to Westside, 
yet still perfect beachside getaway. Listen to waves crashing while sitting on your private deck watching the 
dolphins at play. Direct access to a sandy beach below. Modern finishes with wide plank French oak floors are 
found throughout, including a gourmet kitchen with white quartz counters, glass tile backsplash, stainless 
steel appliances and custom cabinetry. Beautiful wood beamed pitched ceilings, oceanfront living room and 
dining area with fireplace and floor-to-ceiling-glass sliding doors opening to an oceanfront deck. Oceanfront 
master suite with sitting room & deck. 2 car garage + 3 additional parking spaces

MALIBU  |  19214 PACIFIC COAST HWY  |  $4,399,000

Pristine two-story California Coastal traditional with rare one bedroom and one bathroom guest house with separate entry and 
enormous deck. The main house offers 4 bedrooms, 4 baths, and spacious outdoor area with pool, Jacuzzi, cascading waterfall, 
barbecue, eating area, basketball area for kids, grassy yard and separate chicken coop!

Custom home, recently built by the owner with quality craftsmanship and finishes throughout; including beautiful mahogany 
floors, sliding glass doors overlooking the back and side yard, gourmet kitchen with Viking stove and refrigerator, impressive granite 
counters, Center Island with breakfast bar and separate breakfast area. There is also a huge family room used as the game room with 
billiard table and big screen T.V. This is the perfect house for indoor and outdoor entertaining.

The grand-sized master suite is equipped with built-in media center, fireplace and offers a luxurious bathroom with spa tub, rain 
shower, his and her sinks and large walk-in closet. The main house offers 4,135 square feet and the guest house another 914, for 
a total of = 5,049 all on a 10,525 lot. Within a short distance to Palisades Village and beautiful beaches. Also for lease at $10,900.

PACIFIC PALISADES  |  933 BIENVENEDA  |  $3,999,000

Stunning tri-level town home (with direct 2 car garage and over 2,000 square feet) in prime Santa Monica location within minutes to 
shopping and restaurants at 3rd Street Promenade, shops on Montana, beach, boardwalk, Palisades Park and Santa Monica stairs; in a quiet 
boutique building with private pool, spa, outdoor courtyard and lots of mature landscaping. The interior of the home offers new hardwood 
floors, a two-level great room with fireplace, recessed lighting, private balcony and charming outdoor patio. Open re-done kitchen with 
Caesar stone counters and white cabinets, breakfast nook and large dining room. The master suite has a walk-in plus a fabulous bath. 
The second bedroom also has an en-suite bath and a large closet. The residence has a powder room, own washer and dryer and a large 
2 car direct access garage with plenty of storage.

SANTA MONICA  |  130 MARGUERITA  |  $1,999,000
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SOLD - PREVIOUSLY LISTED WITH 
ANOTHER AGENT UNSUCCESSFULLY

SOLD - REPRESENTED SELLER

SOLD - REPRESENTED 
BOTH BUYER AND SELLER

www.RobertRadcliffe.com
Rob@RobertRadcliffe.com

Robert Radcliffe 

310.255.5454

REPRESENTED BOTH BUYER AND SELLER 
PREVIOUSLY LISTED WITH 

ANOTHER AGENT UNSUCCESSFULLY
SOLD PRIVATELY - REPRESENTED SELLER

SOLD - REPRESENTED BUYER

SOLD - PREVIOUSLY LISTED WITH 
ANOTHER AGENT UNSUCCESSFULLY

SOLD - PREVIOUSLY LISTED WITH 
ANOTHER AGENT UNSUCCESSFULLY

SOLD - PREVIOUSLY LISTED WITH 
ANOTHER AGENT UNSUCCESSFULLY

SOLD - PREVIOUSLY LISTED WITH 
ANOTHER AGENT UNSUCCESSFULLY

SOLD PRIVATELY REPRESENTED SELLER

SOLD - REPRESENTED SELLER

SOLD PRIVATELY - REPRESENTED SELLER

SOLD IN 3 DAYS - REPRESENTED SELLER SOLD IN 2 DAYS - REPRESENTED SELLER


